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=) AMERICAN 
SS” BOILER PLATE 





“TRADE MARK? 


WARM AIR HEATER 





BUILT LIKE POWER BOILERS 


The AMERICAN BOILER PLATE WARM AIR 
HEATERS are built on vertical lines because it is a 
well established fact that radiant heat produces no 
perceptible effect upon air and that air can only be 
heated by conduction, that is by direct contact with 
hot surfaces. Heated air rises in straight currents 
and in the AMERICAN BOILER PLATE WARM 
AIR HEATERS it keeps in direct contact with the 
entire surface because of their vertical construction. 
This is the reason for their great heating capacity. 


DEALERS—NOW IS THE TIME 


To pick the line of Warm Air Heaters that you will 
offer to your customers. It is your duty as well asa 
business principle to give them the very _ best 
for the money they will invest. The AMERICAN 
BOILER PLATE WARM AIR HEATERS are GOOD heaters and are sure to please your 
most exacting customers. You should know more about them. 

WRITE FOR FULL PARTICULARS AND OUR DEALER PROPOSITION TODAY 


Don’t put this off, our booklets and catalogs will 
prove to be interesting as well as profitable reading 


| AMERICAN FURNACE COMPANY 


2725-27-29-31 Morgan Street ST. LOUIS, MISSOURI 
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ALPHABETICAL INDEX AND CLASSIFIED LIST OF ADVERTISERS, 50 and 51. 
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because the smoke pipe passes up through the 
center of the vent pipe, and forces the 
vitiated air out of schoolrooms provided with 
the . 


FRONT RANK School 


Heater and Ventilator 


which is so built that simply turning a damper 
makes it take from outdoors all the air com- 
ing into the rooms. This pure, outdoor aif 
is heated, humified to exactly the right de- 
gree and then passed into the rooms, chang- 
ing the air in them several times an hour. 







School Boards order 
on sight. No trouble 
at all to sell. 


The FRONTRANE Steel Furnace 


for residences, stores, etc., is “fool proof”; simply yet scien- 
tifically built; stays in order; burns any fuel and gets more 
heat from it because of its longer fire travel. 


Easiest selling and most satisfactory furnace made. We help 
you sell—first by all sorts of “dealer helps,” then by a National 
Advertising Campaign in which we are spending thousands 
of dollars. 


Don’t you want to join the FFRRONT RANK CLUB? 


Write to us today for particulars. 








4058 Forest Park Ave. TRADE MARK 











Haynes-Langenberg Mfg. Co. “Stitous’me” TRADE MARK 
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ESTABLISHED 1880 


Heating and Ventilat- 
ing Interests 


PuBLIsHED Every SATURDAY 


Representative of 
The Stove Tin Hardware 


TERMS OF SUBSCRIPTION IN THE UNITED STATES AND Its PossEssions (Invariably in Advance) ONE YEAR PostaGE Parp $2.00 
FOREIGN COUNTRIES ONE YEAR PostaGeE Parip $4.00 CANADA ONE YEAR PostaGE Pap $3.00 


Entered as Second-Class Matter June 25 1885 at the Post Office at Chicago Illinois under Act of March 3rd 1879 





Address all communications and 
remittances to 


DANIEL STERN 


Publisher and Proprietor 
910 South Michigan Avenue 
Chicago Illinois 








CONSERVATISM in business is not always proof of 


wisdom. The old order changeth. Devices of a gen- 
eration ago find their way to the scrap 


modified from day to day. ©n the bat 
tle-fronts of Europe the aeroplane of August, 1914, 





is as much out of date as the stone hammer of 4 
troglodyte. Everywhere, invention wars with tradi- 
tion. Progress has no reverence for the cobwebs of 
antiquity. Systems of production which carry the 
sanction of immemorial usage may be swept away by 
the experiment of some obscure mechanic. Methods 
of merchandising which before were soundly con 
servative may become a drag upon industry. 

Ours is a time of transition—from the rule of 
thumb to the micrometer gauge, from hodge-podge 
and “muddling through” to precision and efficiency. 
Time-honored custom no longer suffices to bolster up 
incompetence nor excuse the Jaisser faire of the dealer 
who is behind the age. The merchant who refuses to 
adjust his store and its practices to improving stand 
ards may be conservative. His wisdom, however, is 
open to question. It will not stand the test of dollars 
and cents. lear of innovations usually shows its ef 
fect on the wrong side of the ledger. The so-called 





conservative man of business is usually the last to 
meet the demands created by advertising. His win- 
dow display is fly-specked and pervaded with a dull 
ness which repels the eye. He resents novelty in hab- 
its of marketing as an orthodox theologian denounces 
departure from established dogmas. 

Whether for good or ill, the spirit of our day is 
one of impatience with yesterday's achievements an: 
of striving for the realization of tomorrow’s plans. 
To rest content with a moderate trade is to run the 
risk of slackening effort and drifting into the back- 
waters of stagnation. Eternal vigilance is the price 
of progress as well as of liberty. To operate a busi 
ness with never a quiver of enthusiasm for its growth 
is merely to ply one’s task as a man with the hoe. 
Such a one misses the fascination in the struggle for 
markets which grips the imagination as strongly as 
any romance of knight-errantry. It is a peculiarity of 
commerce that, while its purpose is the making of 
profit, it has power to inspire ambition and pour the 
molten visions of the dreamer into tools of comfort 
and happiness for humanity. 





On the ground of conservatism, to scorn appeals 





to sentiment as aids in selling one’s goods, is to miss 
profits and sink deeper into the rut. The dealer who 






A — heap. Theories which men of science 
o . : 
on once held in esteem are discarded or 
Transition. nodes : ; 
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is sO impassive and dignified that none but himself 
could be his parallel never establishes cordial relations 
with his customer. He holds that business will not 
blend with friendship. Thus, many an opportunity 
for increasing the sales of his store is lost. It matters 
not to him that experts have proved the contrary pro- 
cedure to be a big factor in the earnings of other men. 
Let the psychologist stick to his class-room and cease 
meddling with hardware affairs. 

The keenest brains of America are engaged in work 
ing out solutions for the ever-changing problem of 
moving goods from the shelves of the dealer into the 
hands of the people. Universities are training special 
ists to diagnose business maladies, to test out reme- 
dies of publicity, and to analyze, tabulate, and organ 
ize selling methods appropriate to varying conditions 
and commodities. Trade associations are holding con 
ventions, which, in a sense, are really business clinics, 
with the same end in view. Radical ideas as to mer 
chandising arouse none of the antagonisms of former 
years. The retailer who is not hide-bound in tradi 
tions may derive advantages from all these sources. 
His business will improve and he himself advance in 
profit and pleasure by shattering some of the preced 
ents which held him as in a shell. 








lr ONE would take time to figure out what is the 
most important factor in the progress of the world, 
what it was in the past and will be in 
the future, the answer would be un- 
Co-Operation. : ; 
doubtedly, co-operation. It has raised 
man from the ape stage to his present 
position. It has developed culture and built up that 
intricate structure which for convenience we will call 
“society.” 
l<very movement which is started for the furtherance 
of co-operation should receive the endorsement of 
every intelligent business man or woman so that any 
thing he or she can do for the general good shoul. 
be deemed a duty. Co-operation is the association of 
a number of persons for their common benefit. It 
is what 1s needed to secure for each and every mer- 
chant a sure foundation for his business. It is, or 
should be, the objective point of every Lusiness Man's 
\ssociation. These organizations, whether it be in 
large cities or country towns, are formed for the good 
of every merchant in the district in which they are 
established, and each should deem it a privilege to 
be numbered among its membership. The funda 
mental constituent of such an organization ought to 
be “fair play and reciprocity” which means progress 
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to the entire community. It should therefore be the 
aim of every retailer to give not only his moral but 
active support to any such association so long as it 
is trying to carry out these principles. 

Possibly one of the greatest detriments to fair play 
is the undesirable and objectionable habit of price cut- 
ting. In the main, it is unfair to the purchaser who is 
never sure that he is not being imposed upon and an 
injustice to the competitor in the same line of busi- 
ness. 

When a man who is conscientious and square with 
his trade knows that he is putting a fair price on his 
goods, it is “roiling” to say the least, to have his 
neighbor step in and undersell him at a price which 
leaves him no profit. It is no longer deemed good 
business etiquette, and we see no reason why the 
same sense of honor between business men should not 
‘prevail as among their more professional brethren. 
Business men’s associations are established to foster 
the idea of co-operation which carries with it fair play 
and reciprocity. 

To the merchant who has not yet joined an asso- 
ciation, we say do so at once. Attend its meetings, 
rub elbows with your neighbor and competitor and 
you will find he is not the unsociable fellow you 
thought him to be. Talk to him, get his ideas, give 
him yours and so co-operate with each other for the 
good of both. It will make your locality a more pleas- 
ant place to do business in and your financial inter- 
ests will be better served. 








RECENTLY representatives of twenty or more 
associations of retailers met in Washington to con- 
sider how the retail merchants of the 


How the country could best meet the needs of 
Reiailer Can war by reducing various forms of waste 
Economize. 


and extravagance that are existing in all 
lines of business, without seriously crippling the 
volume. The retailer, however, cannot do this alone, 
especially where there is an expensive delivery system, 
the privileges of returning goods, and heavy credit 
accounts, but must rely upon the co-operation of his 
customers who in their turn must shoulder some of 
the burden. Nor can one man in a locality curtail the 
unnecessary waste and charges successfully without 
losing trade. Such action should be unanimous on 
the part of the community. 

Naturally the conditions in large cities are very dif- 
ferent from those in smaller ones and in country 
towns. In the former, the delivery system has de- 
veloped mammoth proportions and is one of the big 
problems that confronts the management. Only re- 
cently, a meeting of the Chicago department store man- 
agers was held to consider the subject and look into 
the matter of co-operative delivery, but it was decided 
that the requirements of the public were such that the 
plan would not be feasible. The only possible way is 
to cut down the number of deliveries and to urge the 
public to carry home small packages which would 
curtail expense just so much. 

In the retail hardware store there is not much room 
for improvement in this respect as the goods purchased 
are for the most part wanted for immediate use and 
are either carried away by hand or in an automobile 


or wagon. But the credit system should be carefully 
watched and wherever possible curtailed, as it involves 
a very considerable loss to the retail trade, the goods 
having been sold at the same prices as paid by the 
cash customer, and not only that, but the credit buyer 
has had the use of the money for probably thirty or 
sixty days while the retailer has to be content with 
the receipts of the cash register plus a memorandum 
of charges. 

The matter of buying should also come in for its 
share of consideration and greater care should be 
taken not to purchase anything that is not likely to 
be readily saleable. Every retailer knows, of course, 
just what the normal demands of his trade are and 
he should not yield to persuasion to overstock. He 
should watch the market reports closely if he has not 
heretofore been in the habit of doing so and be guided 
by them when buying from his jobber. 

It is impossible to enumerate the various ways in 
which retrenchment can be exercised, but each mer- 
chant, when it comes to closely scrutinizing his 
methods, will undoubtedly find many loopholes, which 
with a little close supervision will eliminate waste and 
extravagance. 








AMERICAN JUSTICE is founded on the principle that 
no man may be condemned without a hearing in open 


court. If the accused is not represented 

Business by counsel or if his interests are plainly 

a placed in jeopardy by unauthorized or 
Trial : 


obviously incompetent or dishonest ad- 
vocates, it is the business of the presiding judge to 
protect him in his right. The same principle applies 
to the trial of business in the court of public opinion. 
It is a thing to be regretted that business has been mis- 
represented by self-appointed attorneys and profiteers. 
The wrong ideas that have gone forth in consequence 
thereof will be corrected and business men as a class 
will be vindicated by the special meeting of the Cham- 
ber of Commerce of the United States which is to be 
held in Atlantic City, New Jersey, from the 18th to the 
21st of this month. As Waddill Catchings, chairman 


_of the National Chamber program committee, rightly 


observes, “there should be a voice speaking for busi- 
ness, otherwise business is apt to be judged by those 
men who come forward because they are hurt by some 
action which is taken in Washington or because they 
desire to secure a contract. In the absence of some 
general gathering of business men to give expression 
to the broad thoughts and feelings of business men, 
business is apt to be judged solely from its selfish 
standpoint.” 








WirH home guard companies organizing everywhere 
and the rifle, pistol and shot gun coming into favor as 
sport necessities, the hardware dealer 

Appealing to chould find his fire arms business on the 
~~ boom this fall and plenty of sales of am- 

pirit. re ; : ee 

munition of all kinds. America is learn- 

ing to shoot again and the sight of thousands cf march- 
ing troops puts a new spirit into the country. Every- 
body is drilling and the rifle club now flourishes where 
formerly the golf club held forth. A live, patriotic 
window display of arms and ammunition and an ap- 
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peal to the martial spirit of the country ought to ac- 
complish big things these days in helping along sales 
of military and sporting equipment. 








RANDOM NOTES AND SKETCHES. 


BY SIDNEY ARNOLD 





True it is that the duty of the true patriot is to 
maintain business in such times as these. Everyone 
now realizes, if he did not do so before, that the con- 
tinuance of normal business activities is a vital es- 
sential for the well-being of the entire nation. The 
Daily Metal Reporter in the following item gives sev- 


eral pertinent suggestions on the subject: 
Let Business Be Maintained As the Duty of True Patriots. 
Prevent a panic in trade. Keep agoing. Foolish 


economy will do more harm than foolish lavishness. 

In these times all must aid to keep things normal— 
waste must be avoided as a patriotic duty. There are 
movements on foot to enlarge commercial activities— 
not to contract them. Join this spirit of enlargement 
and activity in trade. 

Business is a great chain of interlocking enter- 
prises. 

If the grocers fail, or the house furnishers, or the 
dealers in any commodity, their failure brings some- 
thing of disaster into every field of commerce. 

Keep business normal, Urge it—talk it—write it— 
practice it—and prevent business stagnation. 

Maintain normal industrial, commercial, and social 
activities, and thereby preserve American prosperity. 

Silence alarms over the effect of the war upon 
Keep busy and keep money circulating. 

* * * 


business. 


Fred M. Huggins, hardware man by profession, ran- 
cher by confession, and friend of AMERICAN ARTISAN 
AND HarpWARE ReEcorp by possession, is as puffed 
up as a pouter pigeon in consequence of the 
honor won by his ranch of having produced the pre- 
mium bale of cotton for Bosque County, Texas. His 
temperature is slowly coming down to normal, how- 
ever, since he took the precaution of cooling off at 
Cloudcroft 9,000 feet up in the Sacramento mountains. 

* * 1K 

KE. T. Harris, as everybody knows, is an advocate 
of the enfranchisement of woman, but he also advo- 
cates justice in the relationship between the sexes. 

“Woman,” he said one day at the Hardware Club 
of Chicago, “mustn’t play it both ways. She mustn’t 
get the vote and the equal wage through man’s sense 
of equity, and then get all kinds of unfair privileges 
through his sense of gallantry. 

“There’s a lot of truth in the story of the young 
broker who, after his failure, was thrown over by a 
girl. 

“ “Why was the engagement broken off?’ a banker 
asked the ruined broker. 

““Well,’ he answered, ‘after I’d given her a string 
of pearls, an opera box and a birthday gift of a twelve- 
cylinder limousine, I went to smash, and her people 
accused me of amusing myself at her expense.’ ” 

2 2 

Farmer Chancellor, sales manager of the Baldwin 

Tool Works, Parkersburg, West Virginia, is rejoicing 


in the fact that the new Government ammunition plant 
is to be established in the neighboring city of Charles- 
ton, West Virginia. He figures that his friend, George 
Price of Kelly Axe Manufacturing Company, Charles- 
ton, will soon be able to get ammunition of large 
enough caliber for use in his hunts through the West 
Virginia mountains, thus rendering his little axe no 
longer necessary for big game. 

H. W. Beegle overheard some of his cronies at the 
Hardware Club talking of the many methods of pun- 
ishing naughty children. Brother Beegle butted in 
with, “Yes, but spanking takes the palm.” 

» Se 

R. W. Blanchard was in Jackson, Michigan, last 
week interesting some of the trade in Hart and 
Cooley registers. When through with his business, he 
boarded a street car for the station. 

With but three minutes to catch his train Blanchard 
inquired of the street car conductor, “Can’t you go 
faster than this?” 
the bellringer replied, “but I have to stay 
with my car.” 


“Yes, 


* * * 


“Jerry” Donahue of the Wabash Screen Door Com- 
pany, Chicago, has been very quiet this summer, but 
he insists he overheard this one from his back porch: 

He—Does your mother object to kissing? 

She—Now, just because I allow you to kiss me you 
needn't think you can kiss the whole family. 

* a >” 

Edgar A. Guest, the well known Detroit, Michigan, 
newspaper man, brings back to many of us city chaps 
a remembrance of the country and our boyhood days, 


in the following poem: 
When Mother Cooked With Wood. 

I do not quarrel with the gas, 
Our modern range is fine, 

The ancient stove was doomed to pass 
From Time’s grim firing line. 

Yet now and then there comes to me 
The thought of dinners good 

And pies and cakes that used to be 
When mother cooked with wood. 


The axe has vanished from the yard, 
The chopping block is gone, 

There is no pile of cordwood hard 
For boys to work upon; 

There is no box that must be filled 
Each morning to the hood; 

Time, in its ruthlessness has willed 
The passing of the wood. 


And yet those days were fragrant days 
And spick days and rare, 

The kitchen knew a cheerful blaze, 
And friendliness was there. 

And every appetite was keen 
For breakfasts that were good 

When I had scarcely turned thirteen 
And mother cooked with wood. 


I used to dread my daily chore, 
I used to think it tough 
When mother at the kitchen door 
Said I’d not chopped enough. 
And. on her baking days, I know, 
I shirked whene’er I could 
In that now happy long ago 
When mother cooked with wood. 


I never thought I'd wish to see 
That pile of wood again, 

3ack then it only seemed to me 
A source of care and pain; 

But now I'd gladly give my all 
To stand where once I stood 

If those rare days I could recall 
When mother cooked with wood. 
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UP TO THE MINUTE 
NEWS SIFTINGS 








CONCLUDES FIFTEEN YEARS OF SERVICE. 


After helping build up a substantial business in the 
stove and warm air heater lines, Herman Metz of the 
Metz-Bowles Company, Clinten, Illinois, has retired 
from the firm. During his fifteen years of close at- 
tention to the interests of the company, Mr. Metz suc- 
cessfully labored to establish a high standard of serv- 
ice to his customers. His name is an asset which 
3owles, who will carry on the business in 


Edward J. 
Hence, the firrn 


future, has wisely decided to retain. 
will continue to be known as the Metz-Bowles Com- 


pany. 





e+) 
PATENTS HOT WATER STOVE AND 
INSULATING JACKET THEREFOR. 


Under number 1,237,437, United States patent rights 
have been granted to Samuel V. Reeves, Haddonfield, 
New Jersey, for a hot water stove and insulating 
jacket therefor, described in the following: 

Insulating means for hot wa- 
ter stoves, comprising an insul- 
ating jacket adapted to be dis- 
posed between the water jacket 
and fire pot of the stove and 
bodily removed as a unit from 
the stove, and comprising a low- 
er ring having spacing lugs 
thereon, a plurality of cylinders 
seated on said ring and spaced 
by said lugs, an upper ring 
seated on said cylinders and 
having apertures communicating 
with the spaces between the cyl- 
secure the rings and cylinders in 





inders, and means to 
assembled condition. 


TELL YOUR CUSTOMERS 





It is never economy to continue usin, a stove after 
It spoils the looks of the cleanest, 
It makes the hsusev.ife ashamed to 
It wastes fuel. It 


it is worn out. 
neatest kitchen. 
show her kitchen to her friends. 
is a positive extravagance when expense is considered. 
The most skillful cook could not prepare a-good meal 
with it, and the family will continually find fault with 
the cooking. 


= 


FIELD KITCHEN PATENTED. 





Under number 1,238,216, United States patent 


rights have been granted to Charles Or Thomas, Jr., 
Presidio, Monterey, California, for. a field kitchen 
described herewith: 


A field outfit comprising a pair of 
grids having legs adapted to slip one 
“4 within the other, a heating coil arranged 
upon one of said grids, a tank adapted 

to be releasably coupled to said coil 
and adapted to be inclosed by said 
nested grids and means for securing said 
grids about said tank. 


1,238,216 41 











SECURES PATENT FOR CAMPER’S 
COLLAPSIBLE STOVE. : 


Halbert K. Hitchcock, Pittsburgh, Pennsylvania, 


assignor to The Enterprise Manufacturing Company, 
Akron, Ohio, has secured United States patent rights, 
under number 1,238,142, for a camper’s collapsible 
stove, described in the following: 

A portable cooking 
stove comprising four 
side members each in the 
form of a trapezoid in 
side elevation and each 
provided along the lat- 
eral edges thereof with 
hinge forming members, 
pivot pins for two of the 
joints between three of 
the members and a U- 
shaped member consti- 
tuting a pivot pin for the 
other two joints of the 
device, a portion of said 
U-shaped member ex- 
tending between said last 
named joints and having the sides thereof constituting a 
support, with the named portion constituting a hand grip 
in carrying, a cover mounted on said support adapted to rest 
on the top of one member, said members provided with draft 
openings, said cover provided with lateral notches to form 
an up-take passage for the products of combustion, two of 
said members being narrower than two of the other mem- 
bers to permit the infolding of the narrower members 
against said wider members and the subsequent book-wise 
folding of said wider members about said narrower members. 

“@-e- 


LIFE OF ELECTRIC APPLIANCES. 





Electricity for heating and cooking purposes is 
making considerable headway in Switzerland. Accord- 
ing to the reports of twenty-eight supply companies, 
about one-third of the consumers, before the war, were 
using electric appliances. Tests have been carried out 
to show the durability of the utensils under double 
load, from which it appears that cookers would last 
from two to ten years, frying pans from two to four 
years, cooking plates from one to two years, and irons 
from two to eight years before a defect was revealed. 


eo 


SECURES PATENT FOR GRILL. 


Henry Price Ball, Brooklyn, New York, assignor 
to S. Sternau and Company, Brooklyn, New York, 
has procured United States patent rights, under num- 
ber 1,238,080, for a grill described in the following: 


A grill having m 


























1,238,080 i > ~- | combination an ob- 
' er, ne en \ long pan and a lamp 
all *“ support below the 
7 \\e -enter thereof, and a 
& 2 center thereo!l, a 
f toil removable baffle plate 
| eee (uw 4 C | aa 
es re - carried by the pam, 
said plate having 4 
: -_-—___\— and 


depressed center a! 
raised sides and — 
edges to direct the flame toward the ends oO 





depending 
the pan. 















September 8, 1917, AMERICAN ARTISAN AND HARDWARE RECORD 19 








THE WEEK'S HARDWARE 
RECORD 


Of Interest to.Manufacturer, Jobber and Retailer 








AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west- 
ern hardware and metal prices corrected weekly. 
You will find these on pages 44 to 4y inclusive. 








The New Britain Tool Company, 52 Woodland 
street, New Britain, Connecticut, is to be incorporated 
and wil! enlarge its plant. 

The Michigan Bolt and Nut Works, Detroit, Michi 
gan, has awarded a contract for a one story building, 
80x170 feet, to cost $20,000. 

Henry Disston and Sons, Incorporated, Philadel- 
phia, have let a contract for the erection of a one 
story, 38x65 foot kiln building. 

J. Wiss and Sons Company, Newark, New Jersey, 
will erect a two story addition to their cutlery plant 
on Littleton Avenue at a cost of $10,000. 

The William K. Toole Hardware Company, Paw- 
tucket, Rhode Island, will build a brick, two and four 
story, 48x91 foot storehouse to»cost $25,000. 

The J. J. Stangel Hardware Company, Manitowoc, 
Wisconsin, has been incorporated with a capital stock 
of $100,000 by J. J. Stangel, Mary Stangel and C. G. 
Stangel. 

George A. Paff has resigned as superintendent of 
the rod and wire mills of the Aliquippa works of the 
Jones and Laughlin Steel Company, and is now gen- 
eral superintendent of the Page Woven Wire Fence 
Company, Monessen, Pennsylvania. 

The Colt’s Patent Fire Arms Company, Hartford, 
Connecticut, has let a contract for a reinforced con- 
crete, two story, 60x500 foot addition to a building 
on Huyshope Avenue, to cost $200,000 and a one story 
addition to a building on Sequassen Street to cost 
$40,000. 

Articles of incorporation have been filed at Little 
Rock, Arkansas, for the Graham Hardware Company, 
capitalized at $10,000, and located at Wynne in the 
same state. The officers of the company are: R. L. 
Block, president; M. O. Burton, vice president; and 
W. T. Graham, secretary. 

The hardware business of Harry Storm, Chrisman, 
Illinois, has been absorbed by a new firm in which 
his name continues to be used. Their title is now 
Storm, Newlin and Watson, Dealers in General Hard- 
ware. This includes builders’ supplies, stoves, ranges, 
tinning, plumbing, heating and electric wiring. 

George D. Kirkham is back from the St. Paul, Min- 
nesota, office of the American Steel and Wire Com- 
pany where he went to take the place of H. S. Durant 
who had been called to Washington on Government 
work. Mr. Durant’s return to St. Paul made possible 
Mr. Kirkham’s resuming his duties at the Chicago 
headquarters of the company. 


PENNSYLVANIA AND NEW YORK HARDWARE 
ASSOCIATIONS TO CONVENE 
FEBRUARY 12-15. 


The Pennsylvania and..Atlantic Seaboard Hardware 
Association and the New York State Retail Hard- 
ware Association will again meet in joint convention 
in New York City on February 12th to 15th, 1918. 
Hotel Astor will be the headquarters for both Asso- 
ciations, and the sessions will be held there. Special 
convention trains will be run from Pittsburgh and 
Buffalo on February 11th and the convention will open 


on Lincoln's Birthday with appropriate ceremonies. 





PACIFIC HARDWARE AND STEEL COMPANY 
REOPENS EASTERN OFFICES. 


The huge tide of prosperity which is sweeping 
through the United States from coast to coast has 
brought so extensive an increase of business to the 
Pacific Hardware and Steel Company that it has be 
come necessary to reopen the eastern offices of the 
firm at 30 Church Street, New York City. E. R. 
Wentworth, who has had charge of the Pittsburgh 
branch of Oliver New 
York City, for the past two years, has assumed the 
managership of the reopened offices. Mr. Wentworth 
was formerly in charge of the New York offices of 
the Pacific Hardware and Steel Company during a 


srothers, Incorporated, of 


term of years. 
er 


ILLINOIS HARDWARE DEALERS TO HOLD 
1918 CONVENTION IN CHICAGO. 


Word has been received that the 1918 convention of 
the Illinois Retail Hardware Association will be held 
in Chicago, February 19th to the 21st, at Hotel Sher 
man. War or no war, this convention will undoubt- 
edly prove of great import to every member, and 
many vital questions will be considered. James P. 
Brown of Hillsboro is president of the Association, 
and Leon D. Nish of Elgin is secretary. 


FORMS A MERGER OF HARDWARE FIRMS. 


The store of the Spiro Hardware Company at 1920 


Third Avenue, Birmingham, Alabama, has been 
thoroughly remodeled in order to afford room for a 
combination of its stock with that of the Robert 


Prowell Stove Company. The combined firms are to 
be known in future as the Robert Prowell Stove Com 
C. S. Caldwell is to be manager of the building 
The president of the new firm 


pany. 
material department. 
is Robert Prowell. The position of vice president is 
filled by John M. Prowell, while J. W. 
discharge the duties of secretary. 


easley is to 
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MICHIGAN 
TIME BY THE FORELOCK. 





Although the dates set for their next annual con- 
vention are six months away, namely, February 12, 
13, 14 and 15, 1918, the members of the Executive 
Committee of the Michigan Retail Hardware Asso- 
ciation are already busy with preparations. It is their 
intention to give prominence to exhibits ; and with that 
end in view space has been contracted for in the Aud- 
itorium at Saginaw, Michigan, where the convention 
is to be held. The building is specially equipped to 
house such displays to the best advantage. Karl S. 
Judson, past president of the Michigan Retail Hard- 
ware Association, is to be manager of exhibits. His 
address is 248 Morris Avenue, Grand Rapids, Michi- 
gan, and correspondence relating to that side of the 
Convention should be directed to him. 

Arthur J. Scott, secretary of the Association, tells 
us that “the success of the buying contests which the 
Association has conducted at recent conventions 
prompted the Executive Committee to renew this fea- 
ture; and some valuable prizes will be offered to the 
delegates who place orders orders with exhibitors at 
the Convention. Committees to handle the program 
and entertainment will soon be appointed. Bearing in 
mind the hospitality which has always been shown 
when the Convention has been held in Saginaw, it is 
safe to predict that the 1918 meeting will be one of the 
best ever held.” 


oe —_—_— 


MEETING OF WASHING MACHINE MAKERS 
POSTPONED ONE WEEK. 








Raymond Marsh, secretary of the American Wash- 
ing Machine Manufacturers’ Association, has an- 
nounced that the meeting of the Association which was 
scheduled for Wednesday and Thursday, September 
12th and 13th, at Hotel Sherman, Chicago, has been 
postponed one week, and will be held at Hotel Sher- 
man on the 19th and 2oth. 








GERMANY PLANS TO PUSH SOUTH 
AMERICAN TRADE AFTER THE WAR. 





“Whatever may be the outcome of the war, Ger- 
many is going to make as active a canvass for the 
export trade as its resources and financial condition 
at the end of the war will allow,” is the warning given 
American business men by the Department of Com- 
merce. The aims of Germany to capture the great 
neutral markets of South and Central America, Spain 
and the near East, as well as neighboring countries, 
are disclosed in a report just made available to Amer- 
ican business by the Bureau of Foreign and Domestic 
Commerce, written by Chauncey D. Snow after a 
thorough investigation and study. “In the German 
commercial high schools at the present time emphasis 
is more than ever being laid on the higher courses in 
preparation for foreign trade. At the commercial 


high school in Berlin, for the winter semester 1916-17, 
115 separate courses of instruction were offered,” 
says Mr. Snow. 











RETAIL HARDWARE MEN TAKE ANOTHER HARDWARE SPECIAL TO BE RUN 


TO ATLANTIC CITY CONVENTIONS. 


Announcement has been made that this year, as in 
previous years, a “Hardware Special” for the con- 
venience of delegates, visitors and friends, will be 
run from Chicago to the Atlantic City Conventions 
of the National Hardware Association and the Amer- 
ican Hardware Manufacturers’ Association on October 


17th, 18th and 19th. This train to the Annual 
Conventions of the Associations will travel via the 
New York Central Railroad, the Hudson River Day 
Line and the Pennsylvania Railroad. 

The trip down the Hudson River on October 15th 
will afford the travelers an excellent opportunity to 
get acquainted while viewing the beautiful and his- 
torical scenery enroute, passing in view of the Cats- 
kill Mountains, the Palisades, West Point Military 
Academy, Sing Sing Prison and other places of note. 
The program enroute calls for the usual sumptuous 
banquet on Sunday, October 14th, at 1:00 P. M., fol- 
lowing which a reception will be held for the ladies in 
the observation car. On Monday there will be a high 
class musicale by reputable soloists, dancing and other 
entertainment features aboard the steamer, also a 
dinner and reception on the train after leaving 
Jersey City. 

The “Hardware Special” will leave the La Salle 
Street Station, Chicago, on Sunday, October 14th, at 
11:00 A. M. It wilt be an all steel train, an exact 
counterpart of the famous Twentieth Century Limited, 
consisting of a baggage car, buffet-library car, standard 
Pullman sleepers, compartment sleepers, compartment 
observation car, and two dining cars out of Chicago. 
The line of travel will be from Chicago to Albany 
on the New York Central, Albany to New York on 
the Hudson River Day Line, and New York to 
Atlantic City on the Pennsylvania Railroad. 

The committee in charge, consisting of T. J. Usher, 
E. R. Swift, R. B. Jones and F. E. Sorensen, extend 
a cordial invitation to all manufacturers, wholesalers 
and their friends to take the trip and enjoy the good 
fellowship and congeniality which assure a most enjoy- 
able journey. Handsome souvenirs will be distributed, 
and the trip will be personally conducted, on the all 
expense plan, thereby eliminating expenditures en- 
route. Full details can be obtained from F. E. Soren- 
sen, 100 South Clark Street, Chicago, who is supervis- 
ing the trip. 

HAROLD WATT RETURNS FROM WEDDING 
TRIP. 








At the Hardware Club of Chicago on Thursday, 
September 6th, Harold Watt was receiving the con- 
gratulations and felicitations of his numerous friends 
upon the return from his wedding trip. Mr. Watt 
is secretary of the Mead & Wheeler Company, card 
systems, filing systems, cabinets, etc., located at 35 
South Wabash Avenue, Chicago. 


It is not necessary to put all the art ideas you know 
into your advertisement. Just try the plain type effect. 
It is rare enough to be singularly effective. . 
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CALIFORNIA HARDWARE DEALERS TO HOLD 
MID-YEAR CONVENTION. 


The California State Retail Hardware Association 
will hold two meetings in September which will con- 
stitute its Semi-Annual Convention. In order to 
bring the convention to the dealers rather than have 
the dealers go to the convention, it was deemed ad- 
visable to hold one meeting at Venice on September 
19th for the southern members of the Association, and 
another at San Francisco on the 27th for the northern 
members. In a state as large as California this is a 
wise arrangement, especially in view of the fact that 
the meetings will be held only one day in each place. 
A record attendance is expected at both sessions. 





OFFERS AID IN SALES PROMOTION. 


The spirit of organized helpfulness which animates 
the Anterican Hardware Manufacturers’ Association 
is worthy of emulation by associations of retail hard- 
ware dealers. It will be noted in the letter which we 
reprint on this page that the Sales Promotion Com- 
mittee invite suggestions from the members and offer 
to aid any individual member with the experience, 
plans and methods of other members. Practical helps 
of this kind are conclusive proof of the indispensable 
character of commercial organization. The letter re- 
ferred to, runs as follows: 

To MEMBERS. 

Dear Sir: Your Sales Promotion Committee want 
to remind you of two things that may be profitable 
for you to remember. 

You very likely can utilize in your manufacturing 
processes or as a part of your finished product some 
material, tool or machine made by some member of 
our Association. Your Sales Promotion Committee 
suggests that other things being equal, you purchase 
such material, tool or machinery from our members 
instead of from outsiders. A practical way to do 
this would be to give permanent instructions to your 
purchasing department to favor Association members: 
to facilitate this we enclose our membership list. Your 
co-operation in this matter will advance our mutual 
interests. 

Please remember also that it is the duty of your 
Committee to bring to the assistance of any individual 
member either through the experiences of other mem- 
bers or outside professional advice, or both such plans, 
methods, facts or figures as may assist this membe: 
in formulating effective advertising or sales plans. 
While your Committee recognizes that the members 
of our Association have, as a rule, well organized 
advertising and sales departments, the abnormal but 
unbalanced demands created by our new customer, 
Uncle Sam (whose needs must receive first considera- 
tion) may necessitate changes in former plans which 
could be more effectively made if the experiences of 
others who have also been confronted with the same 
necessity could be utilized. Your Committee will 
gladly (in confidence) give any desired help in their 
power along these lines. 

We are most anxious to be helpful to each member 
in his effort both to increase and secure the proper 


proportion of Peace and War orders so that when 
Peace comes readjustments of trade may be the more 
economically and quickly effected. We earnestly in- 
vite suggestions from each member as to the most 
practical things that we may do to accomplish this 
purpose. 

With kindest regards and best wishes, 

Yours very truly, 

SALES PROMOTION COMMITTEE. 

American Hardware Manufacturers’ Association. 

New York, August 30, 1917. 

N. A. Gladding, Chairman. 
SALES PROMOTION COMMITTEE. 

N..A. GLAppING, Chairman. 

E. C. Atkins & Company, Indianapolis, Indiana. 
JAMEs GILL, 

Kirk-Latty 

Ohio. 
THEODORE Huss, 

Lufkin Rule Company, Saginaw, Michigan. 
H. A. Sourpss, 

American Steel & Wire Company, Chicago, Illinois. 


Manufacturing Company, Cleveland, 


—_ 


SEES GREATER DEMAND FOR REVOLVERS 
| THIS FALL. 








The fact that hundreds of thousands of men are 
now or will séon be in training means that number- 
less homes will be in need of better protection this 
Fall and Winter. Defence is the vital issue in the 
home, and householders will naturally turn to the ques- 
tion of whether their firesides are properly protected. 
This means an enormously increased demand for re- 
volvers, and the big advertising campaign of Iver 
Johnson’s Arms & Cycle Works is reminding men of 
the duty of home protection and of the “friendly” 
Iver Johnson as the safe weapon for the home. 
Hence the hardware dealer who links his store with 
this nation-wide advertising will naturally reap the 
profits of this demand for revolvers. The well-known 
Iver Johnson Hammer and Hammerless models with 
Regular, “Perfect Rubber” and “Western Walnut” 
grips are described in the booklet “A” on firearms, 
which will be sent free upon request by Iver Johnson's 
Arms & Cycle Works, 354 River Street, Fitchburg, 
Massachusetts. 





WIRE STRETCHER PATENTED. 





Alden C. Bryant, Ponoka, Alberta, Canada, has pro- 
cured United States patent rights, under number 
1,238,253, for a wire stretcher, described herewith: 

In a wire stretch- 
1,238,253 er, a frame provid- 

C ed with means for 
attaching the same 
to a fence post, a 
fixed, longitudinally 
extending rack bar 
in the frame, a pair 
of guides mounted in each end of the frame, a stretcher 
member movable through the guides, means for attaching 
one end of the fence wire to the stretcher member, means 
carried by the stretcher member and co-acting with the 
frame to prevent vertical movement of the stretcher mem- 
ber, said stretcher member also having a rack thereon, a 
manually operable gear to travel on the frame rack and 
co-act with the rack on the stretcher member to shift the 
stretcher member longitudinally with respect to the frame, 
and a locking pawl to co-act with the frame rack and hold 
the gear and the stretcher member against reverse movement. 
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EXHIBITS IN AMERICAN ARTISAN 
WINDOW DISPLAY CONTEST 











A WINDOW DISPLAY OF SAWS THAT APPEALS 
TO THE PASSER-BY. 





H. W. Goeller, the enterprising advertising man- 


ager of the Palace Hardware House, Erie, Pennsyl- 
vania, prepared the attractive window display of Si- 
monds Saws shown in the accompanying illustration, 
and for this he was awarded Honorable Mention in 
AMERICAN ARTISAN AND HARDWARE REcoRD Window 


accentuate the interest of those who had viewed it. 
The background, as shown in the illustration, was 
carefully prepared to simulate marble, and the-careful 
preparation gave it a very realistic appearance. Three 
handsome display cards were mounted on pedestals, 
surmounted by glass tops, and trimmed with red silk 
draperies which extended around the floor. The large 
sign in the center was made by an air brush on 4 
24x30 inch card mounted quite a bit above the others. 

















Window Display of Saws Awarded Honorable Mention in AMERICAN ARTISAN AND HARDWARE RECORD Window Display 


Competition. 


Display Competition. The characteristic thorough- 
ness with which he devises window displays that have 
netted him prizes and honors galore, is here also man- 
ifest, and the indifferent 
wont to prepare his displays in any haphazard manner 
would do well seriously to consider an arrangement of 
this kind and the increased values which it invariably 
induces. According to Mr. Goeller, this window gave 
excellent results and nearly doubled the sale of saws. 


window trimmer who is 


In this exhibit, Simonds Saws and Files were shown 
exclusively, and the manufacturers’ advertising mat- 
ter was utilized quite effectively. The display was in 


place two weeks, and during that time newspaper ad- 
vertising was used in conjunction with the window ex- 
hibit, thus serving to arouse the interest of those 
townspeople who had not seen the display, and to 





Arranged by H. W. Goeller for the Palace Hardware House, 


Erie, Pennsylvania. 


The tools exhibited were various types of hand saws, 
hack saws, revolving saws and files. 

Although the window does not contain many arti- 
cles, the careful and painstaking work of the trimmer 
has made it decidedly appealing to the eye—he evi- 
dently has heard of the old proverb “Anything worth 
doing at all is worth doing well.” 


- 





Now is the time for all good hardware merchants 
to come to the aid of the motorist and begin to win- 
dow display accessories. It has been a long summer 
and the automobile owner has thought up a lot of 
things that he will want this coming season. Now that 
the trade is going more deeply into the motor supply 
business it is a chance to make a good window show- 
ing in this line. 
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WINDOW DISPLAY FULFILLS PURPOSE OF 
SELLING AMMUNITION. 


The window display of Ammunition shown in the 
accompanying illustration, says J. F. M. Bingham, 
who prepared the exhibit, was arranged to sell am- 
munition, and this it did in right good measure. The 
window display was set up for Binn’s Hardware Com- 
pany, West Toronto, Ontario, Canada, and was 
awarded Honorable Mention in AMERICAN ARTISAN 
\ND HARDWARE REcorp Window Display Competition. 

The background of the window was made of oak 
color wall board, and in constructing it, a platform was 
first built about 30 inches wide and extending the en- 
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The background: was attractively arranged with the 
posters, cut-outs,!dnd the neat arrangements of shell 
cartons, on which rested stuffed animals. These added 
quite a bit of realism to the picture as they are always 
ideally in place in an arrangement of hunting supplies. 
The window display proved to be a great attraction, 
and, as previously. stated, fulfilled its purpose in every 
way. 


COOPERATION SMOOTHES BUSINESS ROAD. 

The progress of any business is dependent largely 
upon the ability of those in charge of the business to 
overcome natural opposition which is the result of 








Window Display of Ammunition Awarded Honorable Mention in AMERICAN ARTISAN AND HARDWARE RECORD Window 


Display Competition. 


tire width of the window. On this were set four pil- 
lars 6 feet high, bearing a shelf about 14 inches wide, 
which, as can be seen in the illustration, had a tri- 
angular top and was tastefully trimmed with leaves. 
At the ends there were stuffed birds and small ani 
mals. 

The floor was covered with a royal blue shade of 
crepe paper, and samples of the various kinds of rifle 
shells and shotgun shells were arranged in horseshoe 
form on the floor, in the center. The various necessi- 
ties of the sportsman, such as compass, hand axe, 
thermos bottle, loading tools, etc., were arranged 
throughout the display, and the wall was hung with 
rifles and shotguns. 


Arranged by J. F. M. Bingham for Binn’s Hardware Company, West Toronto, Canada. 


local conditions. The most progress can of course 
be made when the business road is smooth and ob 
stacles removed. No business road is absolutely 


smooth at the outset, which is evidenced by the fact 
that a large percentage of men engaged in any line of 
business fail. The ones who succeed are those who 
are able to overcome the natural obstacles; so it 1s 
quite evident that it is necessary for the business man 
to find the line of least resistance, or rather to make 
for himself a line of least resistance, and this can only 
be done through co operative effort. 
ws nn 


The man with no eraser on his pencil is apt to 
be more careful what he writes. 
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WINDOW DISPLAY COMPETITION BRINGS 
TALENT INTO PLAY AND MAKES 
THE PROFITS MULTIPLY. 





That here and there throughout the land a dealer 


is found who refrains from’ entering the 
AMERICAN ARTISAN AND HARDWARE ReEcorD Win- 
dow Display Competition, not for the reason 
that he is too busy but because he _ believes 


himself outclassed by others, is more than a matter of 
regret. It is evidence of a humility which has no 
place among the virtues. It calls for remonstrance 
and argument. Such a man is wrong in thinking that 
the prize is beyond his reach. He mistakes the value 
of forces within himself which have never been exerted 
to a degree sufficient to test their possibilities. The 
notion possesses him that window-dressing is an art 
which grows out of inborn cleverness. In his opinion, 
it cannot be acquired by labor. Hence, he has fallen 
into the habit of neglecting to make the effort. 


Fortunately for our argument, every trade and pro- 
fession abounds with proofs that talent can be 
brought to the surface by ambition and hard work. 
Talent and muscle are alike in one particular. Both 
can be developed by exercise. Genius has been de- 
fined as the capacity for taking infinite pains. Often 
we see the product of genius, but seldom do we have 
a chance to observe the travail which precedes it. 


Once in a while a dealer may achieve a striking ar- 
rangement of his display window by sheer inspiration. 
As a rule, however, inspiration comes through perspir- 
ation. It has been the experience of former window 
display competitions conducted by AMERICAN ARTISAN 
AND HARDWARE ReEcorD that some of the most effec- 
tive window displays are designed by men who pos- 
sessed no special aptitude or training for the work but 
who had enthusiasm, energy, and determination to win. 


The cash prizes serve only as an enticement to take 
part in the contest. The purpose of the competition 
is to promote the interests of hardware dealers by 
getting them into the habit of carefully planning their 
window displays. The advantages to be derived from 
actual participation in this competition can be measured 
in multiplied profits. The net gain from increased 
sales will, in many cases, surpass the total of all the 
cash prizes. In other words, no one really loses. In 
addition to the cash prizes for the winners, there 
is the reward of training, experience, and ambition, 
together with increased profits, for the so-called losers. 
Read the following conditions concerning the award 
of prizes: 

Award of Prizes, 

The prizes will be awarded as follows: 

First prize, $50 in cash, for the best photograph 
and description received of window display of hard- 
ware or kindred lines. 

Second prize, $25 in cash, for the photograph and 
description second in excellence. 

Third prize, $15 in cash, for the photograph and 
description third in excellence. 

Fourth prize, $10 in cash, for the photograph and 


description fourth in excellence. 
Conditions of Competition. 
The conditions of the competition are as follows: 


The photographs must be accompanied by descrip- 
tions of how the window displays were arranged and 
the materials used. These photographs and descrip- 
tions may be sent by mail or express, charges prepaid, 
and must reach this office not later than November 
15, 1917. Address all photographs and descriptions 
to AMERICAN ARTISAN AND HARDWARE REcorD Win- 
dow Display Competition, 910 South Michigan Ave- 
nue, Chicago, Illinois. 

Each photograph and description must be signed by 
a fictitious name or device and the same name or 
device must be put up a sealed envelope containing 
the real name and address of the contestant. This 
sealed envelope is to be enclosed with the photograph. 
Contestants are permitted to enter as many photo- 
graphs of displays as they please. 

A Competition Committee of three will be ap- 
pointed ; one of them will be an expert window dresser 
and one an experienced hardware man. This-Com- 
mittee will pass upon the merits of all photographs 
and descriptions received, without knowing the names 
or addresses of the senders, and will decide the win- 
ners of the Competition. 

AMERICAN ARTISAN AND HARDWARE REcorD re- 
serves the right to publish all photographs and de- 
scriptioms submitted. 





PIVOT LOCK FOR TRAP JAWS AND GAME 
TRAP PATENTED. 





The Triumph Trap Company, Incorporated, Oneida, 
New York, have been assigned United States patent 
rights for a pivot lock for trap jaws and game trap, 
under numbers 1,238,510 and 1,238,525, by Holdridge 
G. Greene and Albert E. Kinsley, respectively, both 
of Oneida, New York. They are described as follows: 


Number 1,238,510: In an animal trap, comprising a plate 
provided with bearing apertures, jaws having pivot lugs 














thereon extending through the apertures formed in said 
plate, and bendable projections formed upon said jaws 
adjacent said pivot lugs, and independent thereof, having 
downwardly extending parts adapted to engage said plate 
to prevent said pivot lugs from being detached therefrom. 
Number 1,238,525: A spring for animal traps comprising 
a member bent upon itself into U-shape, the end portion of 





1,238,525 








one leg of the spring being adapted to engage the jaws of 
the trap for operating said jaws, and said end portion being 
bent obliquely out of a plane parallel with the other of 
said legs when the jaws are in closed position but which 
is adapted to be moved into a plane parallel with the other 
leg when the jaws are in set position. 
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CONVENTION OF OKLAHOMA HARDWARE 
MEN A PRONOUNCED SUCCESS. 


A program of unusual interest, a large attendance 
and the enthusiasm of the members combined to make 
a pronounced success of the Semi-Annual Convention 
of the Oklahoma Retail Hardware Association which 
took place at the Busby Hotel in McAlester, on 
Wednesday and Thursday, September 5th and 6th. 
The officers and directors of the Association had seen 
to it that important topics were treated by prominent 
men in the hardware field, and as a result were able 


to offer the following absorbing program: 
Wednesday, September 5, 1917, 1:30 p. m. 


RK so icacastciawies N. A. Stone, Shawnee 
Add-ess of Welcome...........:.. Guy L. Andrews 
Rca ckewsunehen H. O. Davis, Oklahoma City 
Music. | 

The President’s Message....A. W. Kavanaugh, Alva 
Greetings From the National Association...... 


E. E. Mitchell, Morrilton, Arkansas, Mem- 
ber Advisory Board, National Retail Hard- 
ware Association. 
Report of Secretary....W. B. Porch, Oklahoma City 
The balance of the session was devoted to Question 


30x discussions. 
Wednesday, September 5, 8 p. m. 


“What Am I Worth to My Community As a Citi- 
zen?” T. N. Witten, Trenton, Missouri 
The balance of this session was devoted to a general 

discussion of Community work and Local Clubs. 
The musical program for this session was in charge 


of the McAlester Quartet. 
Thursday, September 6, 1 p. m. 


Report of Delegate to National Convention...... 
lee hbebaneeededeanewsaced senedeees S. S. Reed 
“Cost Accounting and Extension of Credit’’.... 
J. S. Stewart, Kansas City, Credit Man, 
Devoe & Reynolds Company. 
“The National Hardware Convention As Seen by 
the Lady Member”........ Mrs. H. O. Duncan 
“Mutual Insurance and Its Relation to Good 
Hardware and Implement Business”...... 
D. H. Evans, Tracy, Minnesota, President 
Minnesota Implement Mutual; Vice-Presi- 
dent Minnesota Hardware Dealers’ Mutual. 
“Handling of Auto Accessories in Connection 
with Hardware and Implement Stocks”.... 
Jimitdeikeninds amon “An Expert in the Line” 

Question Box discussions took up the remaining 
time of this session. Adjournment. 

T. N. Witten, of Trenton, Missouri, who spoke on 
Wednesday evening, is the father of the now-famous 
“Trenton Idea” of practical community work, the 
Twentieth Century plan by which farmers, merchants 
and all good citizens work together for the upbuilding 
of community enterprise. In relating how the idea 
originated, Mr. Witten says that some years ago he 
conceived the idea that the people of the town and 
“surrounding community were not in as close sympathy 
as they should be. He had been talking to an out-of- 
town friend who asked, “How large is Trenton?” 

“About 6,500,” he answered. 

But this was not what was wanted. 

“What area does Trenton cover?” asked his friend. 


“About two square miles,” replied Mr. Witten. 

sut again this was not the right answer. 

lor the friend then asked if it had ever occurred to 
the people of Trenton that Trenton should be as 
large as its trade territory. 

“And,” says Mr. Witten, “it came over me like a 
flash that such is the true basis of community prog- 
ress; and the ‘Trenton Idea’ was born. 

“The man with money invested in land is just as 
much interested in the progress of his town as is the 
man with similar amount of money invested in mer- 
chandise and fixtures. 

“The farmer living within the trade territory of a 
town is a citizen of that town just as much as is the 
man residing within its corporation limits. 

“The one should be just as much interested in the 
town’s progress as the other. 

“Farmers and merchants are both producers and 
consumers and have mutual interests. 

“They should get together and have from that 

e which is intended to benefit himself individually. 

“No man has a right to enjoy community service. 

“The farmers and merchants of a community should 
join in saying ‘my town’ and ‘my county’; they 
should speak of ‘we fellows’ and not to each other 
as ‘you fellows.’ 

“The Good Book says ‘Love thy neighbor as 

thyself.’ 

“My friend McGuire says, “Get acquainted with 
your neighbor, you might like him.’ ” 

Aside from the instructive addresses and discussions, 
the entertainment features under the auspices of the 
McAlester business men, made the visiting dealers 
very glad that they had decided to attend. On Thurs- 
day morning many of them took the trip through the 
state penitentiary with its twine binder factory, and in 
the evening the members and their wives were guests 
of the McAlester jobbers at the Busby Theatre. The 
lady visitors’ entertainment was in charge of a local 
ladies’ committee who saw that they enjoyed them- 
selves thoroughly during their stay. 


2ce+ 


TELLS OF FOREIGN HARDWARE MARKETS. 

A report issued by the Bureau of Foreign and 
Domestic Commerce, Washington, D. C., prepared 
under the direction of C. W. A. Veditz, Commercial 
Attache at Paris, says that the United States has an 
opportunity to supplant Germany in the hardware 
markets of Italy, Spain and Portugal. No important 
changes in their lines will be needed to enable Ameri- 
can manufacturers to compete with German products 
in these countries. It will be quite easy to make the 
adjustments required by local conditions and the de- 
mands of the trade. 

The title of the report is “Markets for American 
Hardware in Italy, Spain, and Portugal,” Miscellane- 
ous Series No. 55. It gives an accurate description of 
conditions in each of the countries, as to mechanics’ 
tools, agricultural implements, garden tools, builders’ 
hardware, vehicle hardware, shelf hardware, pipefit- 
tings, cabinet hardware, house furnishing goods, cut- 
lery, masons’ and miners’ tools, sporting goods, and 
marine hardware. 
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HARDWARE CLUB OF CHICAGO 
ENJOYS ITSELF 















The humdrum sameness of existence was pleasantly 
broken for many a Chicagoan on his way to work 
Wednesday, September 5, by the sight of a fleet of gaily 











The President Doing the Sack Race. 


embellished automobiles weighing anchor at Lake and 
Randolph Streets. Faces tense with worry lost their 
grimness and solemn-visaged men of affairs took on 
a look of boyishness as they gazed at the beaming 
countenances of passengers and crew. The gray and 
maroon colored pennants of the fleet showed that it 
was the Hardware Club of Chicago setting sail for 
their Field Day at Wing Park, Elgin, Illinois. Its 
skippers steered a course to Michigan Boulevard, 
south along that lane to Jackson Boulevard, west to 
Ashland Avenue, north to Washington Boulevard 
and, then, due west through Garfield Park to the city 
of Elgin, their first port of call, where they- took on 
board L. Wallace, 
assistant secretary of the Illinois Retail Hardware 


D. Nish, secretary, and R. Y. 


Dealers’ Association, 

Arrived at Wing Park, those of the party incurably 
addicted to the sport hastened to get into action on 
the golf links. Toa layman not versed in the language 
of the game the air presently seemed filled with a 
puzzling jumble of words, some of which might have 
been mistaken for heathenish expletives were it not 
for the laughter and good cheer which accompanied 


their utterance. 

An unconfirmed rumor later in the day stated that 
scouts from the American League were upcn the 
ground watching the performance of several players 
in the two baseball games which enlivened the cele- 








bration. The line-up of the first game shows the fol- 
lowing all-star combination: 


Henry Stuckart, rf. H. Gnadt, rf. 

Martin Englehart, cf. E. Kaufman, cf. 

W. D. Pugh, If. P. H. Henoch, If. 
William Hamilton, 1b. R. E. Clark, 1b. 
Fred Ruhling, 2b. W. K. Hamilton, 2b. 


W. D. Wood, 3b. F. Dreffein, 3b. 
H. G. Cosgrove, c. V. Haight, c. 

Clinton Whitney, p. W. D. Lewis, p. 
F. C. Ralston, ss. D. M. Smith, ss. 


A. T. Lamb, scorekeeper 


Barney M, Moore, umpire. 


The score of the first game was 12 to 6 in favor 
of the team captained by Clinton Whitney, who 
proved a regular stem-winder as the pitcher for his 
These teams competed under the impression 
Later, it 


side. 
that they were contending for the prizes. 
developed that the contest was merely a scrub game. 
When this revelation dawned upon the players, they 
restrained themselves with difficulty from visiting 
their disappointment upon Barney Moore whose de- 
cisions as umpire would have shamed Silk O’Loughlin 
in his most vicious moods. They found that it was 
staged with the idea of warming up the players for the 
big combat of the second game the lineup of which 
was in the following order: 


Ed McCann, rf. 

D. O. MacQuarrie, cf. 
F. C. Ralston, If. 
Irving Kemp, 1b. 
Fred Ruhling, 2b. 
Clinton Whitney, 3b. 
H. A. Dormeyer, c. 
I, W. Wood, p. 

Gus Ruhling, ss. 


H. Gnadt, rf. 
E. Kaufman, cf. 
P. H. Henoch, If. 
R. E. Clark, rb. 
W. K. Hamilton, 2b. 
F. Dreffein, 3b. — 
V. Haight, c. 
W. D. Lewis, p. 
D. M. Smith, ss. 
A. W. Bowman, 
Ray Whitney, Umpires. 
H. Alexander, Scorekeeper. 











The Popular Treasurer of Cook County. 


We prudently refrain from comment upon the 


brilliancy displayed by many of the men in this sec 
ond game, for the reason that the hardware business 
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needs these men a great deal more than any of the 1 Clothes Wringer, American Wringer Company. 
big league clubs. If it became noised abroad that ! Fishing Rod, Gus Ruhling. 


: . 1 Fancy Vest, L. A. Bowman. 
players of the first magnitude were as common in the a “ : : ' 
3 6 V. & B. Hammers, Vaughan & Bushnell Manufacturing 


Hardware Club of Chicago as pug noses in Pitts- Company. 
burgh, its membership would be sadly depleted by a) ay cre Artisan Window Display Manuals, American 
ARTISAN. 


- 5 Yearly Subscriptions, AMERICAN ARTISAN. 

| Food Chopper, Russell & Irwin Manufacturing Company. 
| Food Chopper, Sargent & Company. 

1 Ohio Plane, Allerton, Clark & Company. 

1 Simonds Saw, A. P. Lauritzen. 





2 Sets Auto Wrenches, Payson Manufacturing Company. 
| Pair Roller Skates, Payson Manufacturing Company. 
1 Set Armstrong Wrenches, A. C. Ohlendorf. 

1 Closet Cleaner, Allan J. Coleman. 

1 Bath Tub Brush Allan J. Coleman. 











H. A. Cormeyer Making a Broad Jump. 





fabulous offers from Connie Mack and Mugs Mce- 
Graw. The score was 8 to 3 in favor of the team for 
which W. D. Lewis pitched and acted as captain. 
The athletic events ought to be described in detail. 
But those who had the misfortune to be absent would 
not be able to visualize them from any printed words, 
no matter how graphic, and those who were present 
would be of one mind in saying that no description 
could equal the reality. This is not written to in- 
tensify the regret of those who missed the Field Day, 
but simply to avoid attempting a task as impossible 





as to paint a sound. 

The prizes were donated by members of the Hard- 
ware Club of Chicago. The appended list shows that 
? there was no dearth of material for awards. It will 





Two Unknowns. Who Are They? 


Riteway Fixture, B. M. Moore. 

Set Shock Absorbers, F. K. Krag 

Safety Razor, I. K. Krag. 

Pocket Knife, Cobb, White & Laemmer Company 
Razor, W. J. Stebbins. 

Bailey Strop & Sharpener, L. A. Bowman 
Carton Shavaid, P. H. Henoch 

Set Shears, George Beaudin. 

Auto Strop Razor, Auto Strop Razor Company 
Yale Locks, W. D. Lewis. 





Hardware Men in a Tug of War. 


Group of judges and onlookers, from left to right: A. C. 





Ohlendorf, A. Watt, F. Ruhling, H. G. Grosscup, Allen J | Squeegee, = 8 Dormeyer. 
Coleman, W. D. Lewis, H. L. Rogers, V. Haight, and R. 1 Auto Tool Set, W. C. Mathews 
Clarke. 1 Lawn Mower, Reading Hardware Company 
1 Auto Lamp, V. Haight, Jr. 
’ lies ‘ . . ) 7 oie 
be observed that each item is intensely practical in its | Auto Pump, V. Haight, Jr. ; 

: 7 fF 1 Tool Cabinet, Lussky, White and Coolidge 
nature, as befits the common sense which character- 2 Auto Padlocks, Corbin Cabinet Lock Company 
izes all the activities of the organization. Golf 

List of Prizes Donated by Hardware Club Members. First prize for low score 9 holes, D. O. MacQuar 
12 Hercules Spark Plugs, Eclipse Manufacturing Company. rie 47 
‘ . . ’ ° . -* 
3 Burgess Search Lights, H. W. Beegle. 


Second prize for second score Q holes, I’, Dref- 


| Automatic Razor Stropper, J. Wiss and Sons. i 
4 Wiss Nail Files, J. Wiss and Sons. fein, 50. 
Razor Strop, J. Wiss and Sons. Third prize for third score 9 holes, W. D. Lewis, 52. 


Set Tinner’s Snips, Clinton Whitney. 
2 Chisels, Clinton Whitney. 
1 Clothes Wringer, Lovell Manufacturing Company 


Fourth prize for fourth score 9 holes, E. D. Fin 
ley, 63. 
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Tennis. 
First prize, V. Haight. 
Second prize, F. W. Wood, Jr. 
Third prize, H. A. Dormeyer. 
Fourth prize, Ed McCann. 
Standing Broad Jump. 
First prize, F. W. Wood, Jr. 
Second prize, F. Dreffein. 
Running Broad Jump. 
First prize, F. W. Wood, Jr. 
Second prize, F. Dreffein. 
Fat Man’s Race. 
First prize, E. T. Harris. 
Second prize, Henry Stuckart. 
Third prize, Fred Ruhling. 
Fourth prize, F. W. Wood, Sr. 
Fifth prize, Martin Englehart. 
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Allan J. Coleman 
E. D. Finley 
Vere Martin 
Quoits. 
First, H. G. Grosse and L. R. 
First, F. Furlong and E. Kaufman. 
First, A. Watt and Allan J. Coleman. 
100 Yard Dash. 
First prize, H. A. Dormeyer. 
Second prize, V. Haight. 
Third prize, H. D. Dixon. 
Names of Winners of Greatest Number of Points. 
F. W. Wood, Jr., 61, first prize. 
F, Dreffein, 54, second prize. 
V. Haight, Jr., 43, third prize. 
H. A. Dormeyer, 41, fourth prize. 
The winner of the highest number of points, F. W. 


B. M. Moore 
F. C. Ralston 
A. 


Brink. 
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Members and Friends of the Hardware Club of Chicago at the Field Day Celebration in Wing Park, Elgin, 


Three Leg Race. 
First prize, F. W. Wood, Jr., and H. D. Dixon, 
Second prize, E. Kaufman and F. Dreffein. 
Third prize, V. Haight and H. A. Dormeyer. 


Sack Race. 
First prize, R. E. Clarke. 
Second prize, F. W. Wood, Jr. 
Third prize, V. Haight. 
Tug o’ War. 
Winners. 
H. Gnadt *, W. Wood, Jr. 
D. O. MacQuarrie F. Dreffein 
EK. Kaufman 
R. E. Clark 
W. C. Mathews 
Losers. 
A. W. Bowman 
W. D. Lewis 


H. Alexander 


I’, W. Wood, Sr. 


Irving S. Kemp 
H. A. Dormeyer 


IHinois. 


Wood, Jr., Chicago manager of the De Haven Man- 
ufacturing Company, must gain the most points in 
two more consecutive Iield Days of the Hardware 
Club of Chicago in order to obtain permanent pos- 
session of the President’s Cup. 

Wilburn Pugh, 601 North State Street, Chicago, 
Illinois, the official photographer of the Hardware 
Club of Chicago, was ably seconded in his work by 
EK. O. Higdon, president of the Sales Managers’ Asso- 
ciation. The photographs published herewith are am- 
ple testimony to his skill and professional ability. In 
taking the group picture he did not have to tell his 
subjects to watch for the little bird to pop out of the 
front of the camera. They stood without 
hitched and seemed actually to enjoy the ordeal 
most as much as prima donna posing for a magazine 


be ng 


article. 
In the morning on the way out to Wing Park, 
“Mac,” official chauffeur of the Hardware Club of 








Chicago, was driving the pilot car with A. Vere 
Martin, president of the organization, on board. He 
was careful, as he thought, not to violate the speed 
ordinance of the somnolent village of River Forest. 
He knew that anything going faster than a 10-year- 
old boy on the way to school at the end of vacation 
would be viewed with grave disapproval by the police 
officers of that placid hamlet. “Mac” was beginning 
to congratulate himself upon safely negotiating the 
passage through the town and was within two hun- 
dred feet of the village limits, when the town mar- 
shal arrested him. The speed laws called for 15 
miles. The summons slip which the marshal served 
upon “Mac” indicated that he had been traveling at 
the terrific rate of 18 miles an hour. The occupants 
of the car were deeply chagrined to find that they 
would be required to go back to the village the next 
afternoon at 2 o’clock as witnesses and principal in 
the case. On the way back to Chicago they called 
upon the town marshal in an endeavor to convince him 
that the car was incapable of the speed charged 
against them. “Mac” became quite crestfallen when 
the town marshal demonstrated the car at their request 
and failed to make it go faster than 12 miles an hour. 
It then transpired that the whole proceeding was a 
hoax perpetrated upon them in order to add zest to 
the outward journey. 

The Field Day measured up to every expectation. 
At the outset the sky was threatening. But the 
clouds soon dissolved. The well-known sun opened 
up his shop and put all hands to work turning out 
an extra supply of his widely advertised sunbeams. 
Committees in charge of similar functions of hard- 
ware organizations are advised to write in advance 
for his catalog. There was not a hitch in any of the 
arrangements. Everything was done as easy as shell- 
ing peas. The committee in charge, W. D. Lewis, Al- 
lan J. Coleman and B. M. Moore, had foreseen and 
discounted delays, vexations, and obstacles. They 
covered themselves with glory as with a garment. 
Wherefore, the members who were in attendance are 
eager for the next Field Day, plans for which are al- 
ready under way. 


BREAKS GROUND WITH BALDWIN SHOVEL. 








That Josephus Daniels, Secretary of the Navy, used 
a Baldwin shovel to break ground for the first and 
only Government-owned ammunition and armor plant 
is said to be almost sufficient consolation to the people 
of Parkersburg, West Virginia, for the loss of the 
plant to the rival city of Charleston, West Virginia 
The Baldwin Tool Works are located in Parkersburg. 


- 


PROMOTION COMMITTEES ARE ACTIVE. 











Declaring that the conventions in October of the 
American Hardware Manufacturers’ Association anil 
of the National Hardware Association of the United 
States will exceed in importance any previous meetings 
of these two bodies, their respective Promotion Com- 
mittees send out the following letter : 

To the Members: The business men of this great 
country have pledged themselves to aid the Govern- 
ment to the full extent of their power in these days 
of warfare, and when the history of America’s part in 
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the war is written, it will contain a chapter telling in 
detail, the story of the earnest and the hearty co-opera- 
tion of the Steel Industries with all the Government 
departments. 

The American Hardware Association and _ the 
National Hardware Association of the United States 
form a part of this great industry, and the coming 
October session of these two bodies, at Atlantic City, 
will unquestionably be the most important ever held. 
“These are mighty days for business men,” and the 
officers of your Association, feeling that never before 
was the holding of conventions such an obvious neces- 
sity, take this occasion to urge that preparations be 
made on your part to send one or more representa- 
tives to our annual convention and help make it the 
greatest of all trade conclaves. 

A. J. BIHLer, 
GeorGE H. Harper. 
September Ist, 1917. 





ORGANIZES NEW HARDWARE COMPANY. 


With a total capitalization of $20,000, the East 
Fulton Hardware, Heating and Plumbing Company 
has been organized at Grand Rapids, Michigan, to 
deal in heating apparatus and to retail hardware. The 
principal stockholders are Harry Vander Veen, Jen- 
nie Gouan, and Cornelius Van Houten. The business 
is to be carried on at 962 East Fulton Street, Grand 
Rapids. 





COMING CONVENTIONS. 


National Association of Automobile Accessory Jobbers, 
French Lick Springs, Indiana, September 10, 11, 12, 13, 14, 


1917. William M. Webster, Commissioner, Chicago. 
_ American Washing Machine Manufacturers’ Associa- 
tion, September 19 and 20, at Hotel Sherman, Chicago. 


Raymond Marsh, Otis Building, Chicago, Secretary. 

National Association of Retail Hardware Secretaries, 
Hotel La Salle, Chicago, October 10, 11, 12, 1917. H. O. 
Roberts, Secretary, Minneapolis. 

National Hardware Association and the American Hard- 
ware Manufacturers’ Association, Atlantic City, New Jersey, 
October 17, 18, 19. F. D. Mitchell, Secretary-Treasurer, 4106 
Woolworth Building, New York City. 

Kentucky Hardware and Implement Dealers’ Association, 
Louisville, Kentucky, October 30, 31 and November 1, 2, 
1917. J. M. Stone, Secretary, Sturgis. 

Oklahoma Retail Hardware Association, Oklahoma City, 
December 4, 5, 6, 1917. W. B. Porch, Secretary, Oklahoma 
City. 

Pacific Northwest Hardware and Implement Associa- 
tion, Spokane, January 16, 17, 18, 1918. E. E. Lucas, Secre- 
tary, Hutton Building, Spokane. 

Indiana Retail Hardware Association, Indianapolis, Jan- 
uary 29, 30, 31 and February 1, 1918. M. L. Corey, Secre- 
tary, Argos. 

Wisconsin Retail 
February 6, 7, 8, 1918. 
Point. 

Michigan Retail Hardware Association, Saginaw, Feb- 
ruary 12, 13, 14, 15, 1918. Arthur Scott, Secretary, Marine 
City. 

Pennsylvania and Atlantic Seaboard Hardware Associa- 
tion and the New York State Retail Hardware Association 
Joint Annual Convention, New York City, February 12, 15, 
14, 15, 1918. W. P. Lewis, Huntington, Pennsylvania, sec- 
retary-treasurer of Pennsylvania and Atlantic Seaboard 
\ssociation, and John B. Foley, Syracuse, New York, secre- 
tary of New York Association. 

Illinois Retail Hardware Association, Chicago, February 
19, 20, 21, 1918. Leon D. Nish, Secretary, Elgin 

Minnesota Retail Hardware Association, St. Paul, Feb- 
ruary 19, 20, 21, 22, 1918. H. O. Roberts, Secretary, Metro- 
politan Life Building, Minneapolis. 

Ohio Hardware Association, Columbus, February 19, 20, 
21, 23, 1918.. James B. Carson, Secretary, Dayton. 


Hardware Association, Milwaukee, 
P. J. Jacobs, Secretary, Stevens 


New England Hardware Dealers’ Association, Boston, 
February 20, 21, 22, 1918. 
High Street, Boston. 


George A. Fiel, Secretary, 10 
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OPPORTUNITIES FOR FOREIGN TRADE ARE 
PRESENTED BY BUREAU OF FOREIGN 
AND DOMESTIC COMMERCE. 


The Bureau of Foreign and Domestic Commerce 
through its Special Agents, Consular Officers and 
Commercial Attachés is receiving information of op- 
portunities to sell hardware and kindred lines in sev- 
eral foreign countries. Names and locations will be 
supplied on request to the Bureau in Washington or 
its District Offices. Such requests should be made on 
separate sheets for each opportunity, stating the num- 
ber as given herewith: 


25248—An agency is desired by a firm in Cuba for the 
sale of enamelware and clay and ceramic ware. Two mem- 
bers of the firm are at preserit in the United States, with 
whom interested firms may communicate. Correspondence 
may hs in English or Spanish. Reference. 

251—A firm in China wishes to purchase tiles, sanitary 
enteatan door and window fittings, electrical fittings, crock- 
ery, earthenware, ironmongery, stoves and fire gratings, etc. 
Quotations should be made f. o. b. San Francisco or Seattle. 
Payments will be made by draft against documents. Cor- 
respondence may be in English. References. The above- 
mentioned goods are desired for furnishing a department 
store and hotel which this firm is building. 

25252—A firm in Australia is in the market for com- 
plete woodworking machinery and equipment for making 
wooden goods, such as pastry boards, ironing boards, wooden 
toys, ice boxes and all kinds of wooden household goods. 
The firm desires all accessories for above machinery, includ- 
ing band and rip saws. Payment will be made in New York 
through bankers. The machinery is to be operated by elec- 
tric _—. 

1266—A company in British East Africa is in the mar- 
ket oe emery and sand paper in bales of 40 reams, about 
15 bales of which can be used annually; present quotations 
are $3 per bale; wire nails in 7-pound packages, 16 packages 
to the case, about 500 cases used annually, present quota- 
tions being $7 per case. Quotations should be made in rupee 
or English sterling. Goods should be packed in extra strong 
cases with waterproof linings and wrappings. Correspond- 
ence may be in English. Reference. 

25269—A firm of importers and commission merchants 
desires to purchase automobile accessories. It also wishes to 
entertain an agency a for the sale of these goods. 
Quotations should be made f. o. b. United States port. Cor- 
respondence should be in A Pvecincclti or French. Reference. 

25271—A firm in British East Africa is in the market 
for heavy weeding hoes, with round eye 2 inches in diameter, 
the blade being 7 inches broad at the edge and 10% inches 
long, including the eye, also a reinforcing rib down the blade 
under the eye, the hoes to come without any handles. About 
5,000 of these can be used annually. They are now being 
supplied by England at about $6 per dozen, c. i. f. Kilindini. 
Payment will be made by sight draft with bill of lading at- 
tached. Goods should be packed in extra strong crates or 
cases. Correspondence may be in English. Reference. 

2Qh275—A Portugal wishes to secure an agency 
for the sale iron bars and tools. Quotations 
should be made f. o. b. York. Correspondence may be 
in English. References. 

25278—A company in Australia wishes to secure an 
agency for the sale of hardware, bolts, nuts, nails, etc. Quo- 
tations should be made f. 0. b. New York and Sar Francisco. 
Payment will be made by sight draft against documents, or 
by letter of credit in New York. References. 

25282—An agency is desired by a man in England for 
the sale of razors, pocket knives, and other hardware re- 
quiring packages of small bulk. He desires to do business 
on a commission basis. References. 


<i 
> 


GOVERNMENT ASKS PUBLISHERS TO HELP. 


firm in 
of cutlery, 
New 





Having no appropriation from which it may pay for 
advertising and needing none in normal conditions, the 
United States Civil Service Commission, Washington, 
D. C., finds itself under the necessity of appealing to 
the patriotism of American publishers. A letter re- 


ceived from John A. Mcllhenny, president of the 
Commission, informs us that “the need of the Govern- 








ment in certain positions in the Ordnance Department 
of the Army is so urgent that publishers of newspapers 
and periodicals can render a real service to the people 
in the present emergency by publishing as often as 
possible the inclosed announcement.” It will be noted 
in the subjoined list that an examination is to be held 
for assistant inspector of hardware. 


The United States Civil Service Commission announces 
the following open competitive examinations for positions in 
the several ordnance establishments of the War Department 
or in or under the office of the Chief of Ordnance, War De- 


partment, Washington, D. C. The salaries named are for 
entrance. 

Mechanical engineer, artillery ammunition, $3,000 to 
$3,600 year. 

Mechanical engineer, experimental work, at $2,500 to 


$3,000 year. 
Mechanical draftsman, $1,100 to $1,400 year. 
Apprentice draftsman, $480 year. 
Inspector of artillery ammunition, $1,500 to $2,400 year. 


Inspector of field artillery ammunition steel, $1,500 to 
$2,400 year. 
Assistant inspector of field artillery ammunition steel, 


$3.50 to $5 day. 

Inspector of ammunition packing boxes, 
$1,800 year. 

Inspector and assistant inspector of powder and explo- 
sives, $1,400 to $2,400 year. 

Inspector of ordnance equipment, $1,500 to $2,400 year. 

Assistant inspector of cloth equipment, $80 to $125 month. 

Assistant inspector of leather, $100 to $125 month. 

Assistant inspector of small hardware, $80 to $125 month, 

Assistant inspector of textiles, $80 to $125 month. 

Assistant inspector of leather equipment, $100 to 
month. 

Clerk qualified in business administration, $1,200 to $1,500 
year. 

Index and catalogue clerk, $1,000 to $1,200 year. 

The examination for index and catalogue clerk is open to 
both men and women; the other examinations are open only 
to men. 

The Government urgently needs men for the work above 
indicated, and qualified persons are urged, as a patriotic duty, 
to apply for examination. Until further notice applications 
for the positions named will be received at any time by the 
United States Civil Service Commission, Washington, D. ( 
Papers will be rated promptly. Applicants will not be re- 
quired to appear at any place for examination, but will be 
rated principally upon the elements of education, training, and 
experience, as shown by their applications and by corrobora- 
tive evidence. 

Full information concerning examinations, application 
blanks, etc., may be obtained by_ calling in person upon the 
secretary of the local board of civil service examiners at the 
post office in any city in which city delivery of mail has been 
established, or by communicating with the United States Civil 
Service Commission, Washington, D. C. 


By direction of the Commission: 
JOHN A. McILHENNY, 


President. 


$3.52 day to 


$125 





RETAIL HARDWARE DOINGS. 


Indiana. 
The Kendallville Hardware Company, Kendallville, has 
sold its stock to the Noble County Hardware Company 
H. Beech has purchased the stock of hardware of O. H. 
Heimlick at Muncie. 
lowa. 
J. E. Stevenson, Tabor, has sold his hardware and furni- 
ture store to Ira Shost and Joe Goodman. 
A hardware store will be opened in Council Bluffs under 
the name of Schoening Hardware Company. 
D. M. Ettleman and Ira Greenwood have purchased the 
hardware and implement business of E. C. Hutchison at 


Thurman. 
North Dakota. 


The Danzig Hardware Company, 
corporated with a stock of $25,000 by Peter 
Ziegenhage and J. H. Wishek. 

South Dakota. 

The hardware store of J. S. Brinkman, 

been purchased by L. W. Unzelman. 
Wisconsin. 

John S. Sipple, Cadott, has sold his hardware 
E. H. May of Colby. 

Nebraska. 


Fred Lynch, dealer in hardware and lumber at Dakota 
City, has sold out to G. F. Hughes. 


been in- 


Danzig, has : 
Fred 


silligneier, 


Panama, has 


store to 
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AUTOMOBILE ACCESSORIES 
SOLD BY HARDWARE DEALERS 








MANUFACTURERS OF FORD ACCESSORIES 
TO HOLD NATIONAL EXPOSITION. 


From September 22nd to the 29th, at the Coliseum 
in Chicago, manufacturers of attachments and acces- 
sories for Ford cars are to participate in a national 
exposition. This will be the first time in the history 
of the automobile that such an occasion will be held. 
The object is to enable the jobbers, dealers and own- 
ers of Ford cars to attend a great market of the 
industry in which all are interested, and the educa- 
tional scope of the program is intended to make it 
of great interest to dealers and car owners, much of 
the time being devoted to demonstrations of means 
and methods for obtaining more efficiency and pleas 
ure from the Ford car. There will 
by accessory experts, moving pictures, 
musical program. 


also be lectures 
and a high-class 


Although a majority of exhibits will be of acces- 
sories used in connection with the Ford, practically 
all types of automobile supplies will be in evidence. 
Only those manufacturers who make at least one Ford 
accessory will be allowed to have displays, but they 
will be permitted to show their entire line, irrespective 
of the makes of cars for which the various accessories 
are designed. - Since almost every accessory manufac 
turer turns out something that can be used in connec- 
tion with a Ford car, the show is expected to be very 
extensive in its scope. 

Among the guests will be the many merchants-- 
hardware dealers included—who carry in their stocks 
accessories for Ford cars. Most of these, it is expect- 
ed, will come from within a radius of 500 miles of 
Chicago, since this district contains a larger percentage 
of Ford cars than any similar area in the United 
States. The officers of the organization which is to 
handle the exposition are: EK. Duffield, 
general manager, Bailey Non-Stall Differential Cor 
Vice-president, Charles Johnson, 


President, J. 


poration, Chicago; 
general sales manager, Maltby Auto Specialties Com- 
pany, Detroit; Second vice-president, H. S. Irving, 
vice-president, Advance Auto Accessories Corporation, 
Secretary, W. Ralph Morris, Manager, 
Newsabout Fords, Chicago; Treasurer, B. L. 
president, Gray-Heath Company, Chicago; Manager 
of Shows, H. V. 
The management of the exposition proper will be 
in the hands of Mr. Buelow whose headquarters are 
at the New Southern Hotel, Thirteenth Street and 
Michigan Avenue, Chicago, and all inquiries in regard 
to exhibition space, etc., should be directed to him 
at that address. Mr. Buelow’s record in connection 
with exhibitions of similar character furnishes assur- 
ance that the First National Exposition For Ford 
Accessories will come fully up to all expectations. 


Chicago ; 
Gray, 


Juelow, Toledo, Ohio. 


= 


HAS NO FEAR OF FEDERAL INVESTIGATION, 


Calling attention as proof of patriotism to the fact 
that his Association has donated a complete ambulance 
equipment to the Government and has arranged to 
man it for a year, William M. Webster of Chicago, 
Commissioner of the National Association of Auto- 
mobile Accessory Jobbers, declares that no more loyal 
and law-abiding citizens exist than the members of his 
organization, despite the indictment returned against 
some of them by a New York federal grand jury as 
reported, last AMERICAN ARTISAN 
“We have not at any time,” he 


week in AND 
HARDWARE RECORD. 
says, “done, or permitted to be done, anything con 
trary to the Federal Trade Commission in its advices 
and the of 


co-operation for the bettering of their general business 


to merchants manufacturers in matter 


conditions. 

“We have been perfectly frank and worked with 
the Department of Justice at Washington through 
this Chicago office and gave them our minutes freely 
and all matters they wanted at all times and courted 
their advice, not that we desired any instructions or 
information that would grant us a wider latitude to 
do wrong, nor that anything they may suggest or 
advise would at any time prevent them instituting 
proceedings against us for any wrong we might do; 
but, on the other hand, we appealed to them to assist 
us by their advice in doing right. We have at no time 
had anything to do with the establishing and fixing 
of prices or allotment of territory and it seems too bad 
that at this time, when our nation is engaged in a 
world’s war, any condition would be brought about 
that 
internal strife.” 


would invite a lack of harmony or produce 
Mr. Webster firmly asserts his faith 
in the ultimate justice of his cause and says that he, 
therefore, has no fears of Federal investigation of his 


Association’s methods, system, or operations. 


ACCESSORY NOTES. 


The Century-Plainfield Tire Company has been 
chartered with a capital of $100,000 to manufacture 
R. LL. 


and sell auto tires. 
Huston, J. D. Grant and William F. Hart. 


The incorporators are ( 


The Benson Speed Signal Company, Madison, Wis 
filed of incorporation, 
capital stock of $100,000. The 
and sell signal devices for automobiles, 


consin, has articles with a 


company will make 


motorboats, 
etc. The incorporators are Hal Martin, A. D. Camp 


bell and Louis Weidenbeck. 


——— ——EE 


Trying to sell goods without a window display is 
like winking at a girl in the dark—you know what 


you have to 


sell, but nobody else does. 





oe 
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ADVERTISING CRITICISM AND 
COMMENT 


Helpful Hints for the Advertisement Writer 








CAMPAIGN BY SCHEDULE. 


The whole success in advertising lies in a well-ar- 
ranged campaign, carefully thought out and carried 
through to a finish. 

There is no such thing as profit in occasional ad- 
vertising, the profit comes only with the constant 
hammering. An individual advertisement does not 
pay a profit when estimated standing by itself. Hap- 
hazard effort along any line is sure to be unsuccessful, 

Every merchant who advertises will find it profitable 
to have a schedule worked out month by month, far 
in advance, so that no line of seasonable goods will be 
overlooked or slighted in its turn. A schedule to 
which he can turn every month will help in keepigg his 
advertising keyed up to the proper pitch of efficiency. 

x * * 

Cycling was at one time a very popular sport, then 
its popularity waned, but in late years it is again 
attaining a well-merited 
favor on the part of lov- 
ers of outdoor pastimes. 
The use of a bicycle or 
a motorcycle affords 
many distinct advant- 
ages in that it brings the 
devotee out into the 
open, enables him to get 
acquainted with the 
beauties of the sur- 
rounding country at 
very little expense, and 
and affords the healthful 

outdoor exercise that is 


euseee so greatly needed by 
people who are engaged 


Require least repairs 
and cost least to maintain. 
Sold in Poughkeepsie by 


Gindeles’ 


“The Swre Of Ali Out Doors” 
304 MAIN S17., PO'KEEPSIE, J} 





RIDE A BICYCLE 


It will improve your 
health. Save you time and 
money. : 


IVER JOHNSON 
PIERCE 


in sedentary, indoor 
work. The bicycle is 
used by both men and 
women, old and young 
alike, and with many it 
is a means of saving 
time and money in 
traveling from their 
homes to their work. The “wheel” is used through- 
out the spring, summer and fall—therefore a bicycle 
advertisement is opportune at any time during that 
period. Herewith is shown a five inch, single column 
advertisement which Gindeles’ Store of Poughkeepsie, 
New York, recently ran in the Poughkeepsie Eagle 
News, dealing with the Iver Johnson and other types 
of bicycles. The illustration at the top serves as a 
good introduction, and the text dwells upon the ad- 
yantages of riding a bicycle. The ad might no doubt 
be improved by inserting price quotations, as a means 
of enhancing the readers’ interest. 

















\ 











The Charles Hahn Sheet Metal Works, 5142 Dakin 
Street, Chicago, have sent us a copy of “The Weekly 
Bulletin,” a neighborhood paper, which contains a 
very novel advertisement written for that enterprising 


Practically half a page is taken up by a letter 


which a cer- 
HOOT MON! 


tain Uncle 
Josh addresses 
He who his own horn will not toot, 
His horn shall not be toote¢. 


to his nephew 
When I sella Furnace or | and by the 

Hot Water Boiler toa cus- | two-inch. sin- 

tomer I invariably sell one ; 

to his friend or neighbor, gle column ad- 


Right Price, Good Work! | vertisement re- 
Get me? produced here- 


Chas. Hahn Sheet Metal Works | with. The 


Smoke Stacks Gutters Satie 3 
Fence Cans’ Rainspouts epistle 1s set up 
as regular 


5142 DAKIN ST. KILDARE 8083 
news matter in 


column style and the same size type, and is without 
question a commendable piece of advertising, even 
though there may be “one or two” slips in the gram- 
mar and spelling. Mr. Hahn has evidently learned 
the lesson of the trademark or other characteristic 
symbol, for the large sign in front of his shop and all 
his advertising matter and stationery bear the cap- 
tion “Hoot Mon!” supplemented by the figure of an 
owl. The advertisement proper is brief but decidedly 
convincing, and the letter runs in part as follows: 
Uncle Josh Writes a Letter to His Nephew. 


firm. 




















Dear Wilyum— 

i take my pen in hand tu rite yu about a trip i tuk thru 
west irving park on the 4th of july. as i started down the 
bulevard i kame tu a streat called lawler avenu, it aught tu be 
called lawyer avenu becaws it had a rope streched across the 
streat and a puliseman keepin a eye on em. I sneaked under 
the rope when the puliseman wusant lukin an holy smok— 
it seamed like i was in dreemland—musik an balunes filled the 
air. i seen a feller with a thompson bros. suit and a bibel oil 
pair of shoes on an he luked lik he was a strainger tu—and 
i sez hullo did yu sneek in tu—he sez yes an ime goen to 
sneek rite out agen an away he goes and me after him likety 
split an when we stoped we wus in frunt of a big sine on a 
bilding. ide lik tu broak my dern fule neck reedin it—it sez 
HOOT MON in big leters 4 fete high. i sez wats that, an he 
sez thats me, * * and he tuk me toa streat cawled dakin streat 
an say nefew if thay ast me fer a slogan ide say day kin. 
buleve me dey kin selubrait. thay wus jist havin a puraid 
when we got thair an whil we wus standin thair evry sun 
uv a gun hollers HOOT MON an then i gets wise an while 
thay wus marchin past i sez du yu no the peepul—not bi naim 
but i kin tell yu somthin abouc neerly evry one, an he springs 
this on me—at the saim time pointin tu eech one as the) 
marched past. i put a furnes in that mans hous. * * i sharp- 
ened that parties laun more an put a gutter on that wons house 
an cleend that wons furnes an repared that wons stoav. * * 
this feller right here—yes this one—ime makin a smoak stak 
fer him an that man over thair sends me to austin on a furnes 
job * * ij wus runin agen but he cawt me at 5142 dakin streat 
an puls me in jist as a man with a raim uv 57 vurites wus 
anounsin sumthin—wel when we gets in i seas it is the plais 
with the big sine on, we stumbled on over 3000 feat tv 
radiatores, gee whiz he had em pild up all over an_ besides 
them thair wus 3 second hand furnesses an all kinds uv 
regusters an pipe an when i ast him hou he kum tu be so 
stoked up, he sez he bot em when the market was loe an that 
he is in a posishun to figer very loe on hot water plants an 
furnesses. * * * 


ges thats awl—eskuse bad riten. ; 
UNCLE JOSH. 
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HEATING AND VENTILATING 





CARE OF HEATING APPARATUS. 





In previous issues of AMERICAN ARTISAN AND 
HARDWARE Recorp articles have appeared emphasiz- 
ing important points in the circular issued recently by 
the University of Illinois, giving the requirements of 
an efficient heating plant. The following is a continu- 
ation of these articles and is devoted to coal problems 
and the care of heating apparatus. 

All outdoors cannot be warmed with a heating plant, 
except at an excessive cost for fuel, and even at that 
there will be a lot of cold atmosphere lurking around 
the edges. 

In other words, it cannot be done, and a heating 
plant which throws more heat above the roof of the 
house than it does through the rooms of the building, 
needs to have something done to it. 

Heat loss is a problem which vexes the house- 
holder almost beyond endurance, no matter how pa- 
tient he may be, and causes the stores of fuel to fade 
away without giving adequate return in general com- 
fort. 

The methods of operation which tend to make the 
heat losses unduly large, and those which tend to keep 
them at a minimum, as viewed by the engineering ex 
perts of the University of Illinois, may be considered 
in connection with: 

Character of fuel, its size and uniformity. 

Draft control for Illinois coal. 

Method of firing. 

Care of heater in service. 

Some Coal Problems. 

In general coals which contain the most ash, the 
most moisture and the highest percentage of volatile 
matter present the most difficult problem when an 
effort is made to keep down the losses to the ash pi 
and to the chimney. The differences in these re- 
spects between various Illinois coals are, however, not 
large, and with a little extra care the so-called poorer 
coals ordinarily may be burned with good results. 

The size of coal and its uniformity have a bearing 
upon losses. Coal containing much fine material may 
often be the cause of large losses through the grate. 
Fine material in the coal tends to clog or deaden 
the fire, to obstruct the air supply and to produce 
smoke. 

Coal of uniform size, or clean lump coal cracked 
so that there are no lumps larger than three or four 
inches, generally produce the best results with respect 
to keeping down ash pit and chimney losses. A com 
paratively thick fuel bed should be maintained with 
a uniformly sized coal, as such coals permit the pas- 
sage of air more readily than coal containing fine ma- 
terial or coal of mixed sizes. 

Sized coal and screened lump coal usually cost more 
than coal containing fine material. Which is the more 








economical depends largely upon the prices. In gen- 
eral, if the price differences is small, the advantages 
mentioned make the screened coal quite as economical 
as the cheaper unscreened coal; otherwise the reverse 
is true. In many heaters having insufficient draft the 
screened coal will be found the more economical. 

Keep Heater Repaired. 

A heater should, while in service, be kept in good 
repair throughout. A defective or broken part, 1 
cracked casting, defective dampers, or other unfavor- 
able conditions, may impose such additional burden 
upon the other parts, or upon the heater as a whole, 
that it may operate inefficiently. As such inefficiency 
is not always readily apparent, the only safe way is to 
keep the heater in good repair at all times. 

Soot and ashes in the flues or gas passages of heat 
ers prevent the heat from passing to the water, steam 
or air, which is to be heated. Flues should be thor- 
oughly cleaned at regular intervals. Some heaters 
should be cleaned each day, while in general a clean 
ing about once a week is sufficient. Soot and ashes 
upon the heating surfaces not only prevent the pas 
sage of heat, but may so clog the flues as to interfere 
with the draft action, and thus make satisfactory 
operation of the heater impossible. 

The cost of operating any heating plant will de- 
pend upon the care and completeness with which it 
has been installed, and the amount and frequency of 
attention which the operator is able or willing to give 
to it. The better or more nearly complete the originai 
installation, the less will be the time and labor re 
quired for its economical operation. 

Way to Use Cheaper Coals. 

While the higher priced coals may be used in the 
ordinary small plant with greater convenience and 
less labor, the actual fuel cost per year will be gen 
erally higher than with the cheaper coals, providing 
careful and frequent attention is given to firing the 
cheaper coals and the plant is of ample capacity and is 
kept in good order. 

The chimney should be absolutely tight and should 
have a continuous fire clay flue lining from top to 
bottom. Round or square linings are to be preferred 
and there should be offsets. 

Grates must be true and not warped, must move 
easily and have no broken places for coal to drop 
through. Unburned or partly burned coal should not 
appear in the ashes at any time. 


\nticipate the heating demand by firing promptly 


when the outside temperature begins to drop or the 
wind increases. Never allow a fire to burn too thin 
or to develop holes in the fire bed. 

If the heater is small for its work do not use coal 


containing a large amount of fine material. If th 


heater is amply large and careful attention can be 
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given to handling the fire, fine material can be used 


without disadvantage. 
Keep Uniform Temperature. 


The house must be kept at a uniform temperature 
and not allowed to cool down more than ten degrees 
at night. 

The temperature of all rooms must be as low as is 
consistent with comfort. To heat a house to 75 de- 
grees instead of to 70 degrees, with an average out- 
side temperature of 40 degrees for the entire heating 
season, means a 17 per cent increase in fuel con- 
sumption. 

All windows and doors must be as tight as possible. 

The circulation of air, steam or water must be uni- 
form and positive to all parts of the system. If un- 
satisfactory an experienced steamfitter or furnace man 
should be consulted. 

The fuel pot must be kept full, with fire surface 
at the level of the fire door; let ashes accumulate on, 
not under, the grate in mild weather. Grates must not 
be shaken too long and violently and clinkers must be 
removed with as little disturbance of the fire as pos- 
sible. Never shake or disturb a very low fire until 
fresh fuel has been added and ignited. 


o-oo 
oe 


MIDLAND CLUB TO MEET IN CHICAGO 
FRIDAY, SEPTEMBER 14. 





Allen W. Williams, secretary of the Midland Club, 
which is composed of manufacturers of warm air 
heaters, states that the next meeting of that organ- 
ization will be held at the La Salle Hotel in Chicago 
on Friday, September 14th, at 10 A. M. In view of 
the abnormal-conditions existing at the present time, 
the meeting will be confined strictly to business mat- 
ters, and there is no question but that there will be a 
large attendance. The secretary extends an invita- 
tion to all manufacturers of warm air heaters to at- 
tend, irrespective of whether they are members of the 
club or not. 


~~ = 
~-oor 


VENTILATION OF DUMBWAITER SHAPT. 





The following letter has been received from Charles 
Smith, the Chicago manufacturer of warm air heaters, 
in response to the query submitted by “Hardware 
Dealer,” which appeared in the September rst issue of 
AMERICAN ARTISAN AND HARDWARE REcorp, relative 
to the ventilation of a dumbwaiter shaft that runs sev- 
eral feet below the cellar: 


To AMERICAN ARTISAN AND HARDWARE RECORD: 
The writer has had no actual experience with a case 
of the kind mentioned, but would suggest an opening 
near the bottom of the shaft to admit air, and a con- 
cealed or covered gas jet, placed somewhere in the 
shaft, with sufficient power to start a movement of 
the air. It is possible that a tile pipe could be run from 
the floor of the cellar to near the bottom and into the 
shaft. Then with a steam or hot water pipe or gas, 
the air could be made to move. This may not be the 
best way, and I would like to hear the ideas of others. 
CHARLES SMITH. 
Chicago, September 4, 1917. 





Give your grouch a vacation occasionally. It won't 
do either one of you a bit of harm. 


KEITH MONITOR WARM AIR HEATERS 
SELECTED BY WAR DEPARTMENT 
FOR CAMP DODGE BARRACKS. 


A striking advertisement, occupying half a page in 
the Des Moines Capital, announces to the people of 
Des Moines and vicinity that Uncle Sam’s War De- 
partment has selected the Keith Monitor Warm Air 
Heaters, manufactured by the Keith Furnace Company 
of that city, for use in heating the barracks at Camp 
Dodge. The advertisement, which is of four-column 
width and runs the full depth of the sheet, shows a 
large illustration of the Keith Monitor Warm Air 
Heater at the top, and pictures Uncle Sam off to one 
side stroking his beard and smiling approval. 

The Company emphasizes the fact that they are par- 
ticularly gratified at receiving this order from the 
War Department, as it is a complete vindication of the 
principle upon which they have been building their 
warm air heaters for more than 28 years. The Gov- 
ernment did not ask for bids at random from all man- 
ufacturers throughout the country, the advertisement 
points out, but announced the specifications that would 
be required, and these specifications were laid down by 
the Government engineers after a thorough study of 
the principles of heating and ventilation. 

What prospective purchasers of warm air heaters 
are advised to bear most in mind is that the Govern- 
ment specifications were so similar to those of the 
Keith Furnace Company that they might virtually 
have been taken from the catalog of the Keith Mon- 
itor Warm Air Heater. For example, the cast iron 
construction demanded by the authorities has been ad- 
vocated and used by the Keith Company for the past 
28 years ; the one-piece cast iron radiator on top which 
was specified has been one of the outstanding features 
of Keith construction evér since the beginning; and 
the two-piece cast iron firepot which allows for ex- 
pansion and contraction is also a prominent feature 
of the Keith Monitor Warm Air Heater. 

The advertisement is effectively concluded by the 
convincing statement to the effect that “What is good 
enough for Uncle Sam is the furnace that will solve 
your heating problem.” 


~- 


‘SOFT FOR SOME PEOPLE.” 





A turn of good fortune that has come to a Virginia 
lawyer, and one which is truly enviable in these times 
of high prices, is the discovery of a rich coal vein 
within a few feet of his furnace door, says Popular 
Mechanics Magazine. The surprising find was made 
by a workman who, while enlarging the lawyer’s cellar, 
saw that the character of the dirt in which he was 
working indicated the presence of coal near by. A 
little extra digging revealed a vein five feet high and 
four feet wide within thirty feet of the furnace. To 
lay in his fuel supply, the lawyer borrowed a min¢ 
car from one of the many mining companies in the 
town and laid a wooden track from his cellar to the 
vein. The first fifteen tons which he mined cost him 
30 cents per ton. The entry, or gallery, which has 
been dug now extends well out towards the lawyer's 
garden. 














September 8, 1917. AMERICAN ARTISAN AND HARDWARE RECORD 35 


DECLARES USE OF WARM AIR HEATERS IS_ SCHILL’S ‘“‘NEW IDEA’? WARM AIR HEATER 


BOUND TO SPREAD BECAUSE OF 
SHORTAGE OF NATURAL GAS. 


Here and there throughout the natural gas regions 
of the United States, and particularly in the Penn- 
sylvania district, discussion of a shortage of natural 
gas is causing considerable uneasiness among house- 
holders who have been using it for heating purposes. 
It is realized that manufacturers who are dependent 
upon this fuel for their plants will naturally be given 
preferential consideration in any readjustment of the 
distribution of the supply which may become neces- 
sary. 

These circumstances have been taken advantage of 
by Stove and Range Company of Pittsburgh, Penn- 
sylvania, to furnish retailers of their territory with 
timely arguments. A tastily designed circular mailed 
by the Company to dealers directs their notice to the 
fact that the official announcement of a gas shortage 
has already resulted in a great many inquiries about 
warm air heaters. The dealer is strongly urged to take 
the initiative and make a canvass of his vicinity. It 
is suggested that nearly every one who has a gas burn- 
ing furnace will be in the market for a coal burning 
warm air heater. 


The Tremont and Etna Warm Air Heaters manu- 
factured by Stove and Range Company of Pittsburgh 
are described as being equally adapted to burn hard 
coal, soft coal, or coke with a maximum of satisfaction 
to the householder. Descriptive and illustrated folders 
are furnished the dealer for mailing to prospective 
buyers; and the services of the Company’s heating 
engineer are freely at the disposition of the retailer 
both in closing difficult prospects and in making 
troublesome installations. Asking for this Company’s 
catalog is a small interruption of the routine of one’s 
It ought to make a big difference, 
however, in a warm air heater dealer’s income. 


correspondence. 


>. 
a anal 


CO-OPERATE WITH THE COAL MAN 
SATISFY CUSTOMERS. 





TO 


Investigation of complaints that warm air heaters 
do not heat properly will often show that the fault 
does not lie in the heater itself but in the fuel used. 
Co-operation with the local coal man will often locate 
and correct the trouble. Most coal dealers will gladly 
meet the installer half way on this, for both fuel and 
warm air heater are liable to be blamed for poor 
heating where the use of the wrong kind or size of 
coal is responsible. 

A recent issue of “Screenings”, the house organ 
published by the Milwaukee Western Fuel Company, 
prints several interesting “service reports” right along 
this line. In one case buckwheat coal was used alone 
and when mixed with pea coal the trouble was cor- 
rected. In another, mine run Pocahontas was burned 
dry, although this kind of coal should always be kept 
wet to get results. 

Working with the coal dealer and reporting to him 
heater troubles which customers encounter will help 
both of you to keep patrons satisfied. 


HAS STRONG SELLING FEATURES. 


Owing to the duplex firepot and openings in inner 
firepot, it is reported that the “New Idea” Warm Air 
‘Heater manufactured by the Schill Brothers Company, 
Crestline, Ohio, is proof against explosion even with 
as much as twelve inches of slack or screening in the 
firepot and a blaze on top. This desirable element is 
the result of scientific construction, by means of which 
a high degree of gas combustion is maintained at all 
times. Air is admitted all around the firepot, thus 
producing uniform heat at all stages of the process 
and doing away with the annoyance of overheating. 
As a consequence of correct designing, the “New 
Idea” Warm Air Heater burns a very large propor- 
This is 
quite evident from the fact that this Schill warm air 
heater has no clean-out door or opening. 


tion of the carbons ordinarily lost in smoke. 


An extremely simple de- 
vice may be attached to 
Schill’s “New Idea” Warm 
Air Heater at a nominal cost 
for heating water for bath 
rooms, kitchens, and similar 
uses. This device can be re- 
placed through the feed door 
use of a 


at any time by 


wrench. The heating drum 
is a feature of their product 
upon which the Schill Broth- 
ers Company place heavy 





Schill’s New Idea Warm Air ©™phasis in their catalog, 
Heater “Phantom” View 


—With Casing. : . ‘ 
dealers. They claim for this part of their warm air 


copy of which is free to 
heater that every inch of it is available heating surface, 
and that there is not a single inch of dead surface in 
the entire drum. Dealers and heating contractors will 
find it to their advantage to study the points of the 
Schill warm air heaters. 

a 


THE MODERN MAN’S PRAYER. 








Teach me that 60 minutes make one hour, 16 ounces 
one pound, and 100 cents one dollar. Help me to live 
so that I can lie down at night with a clear conscience, 
without a gun under my pillow, and unhaunted by the 
faces of those to whom | have brought pain. 

Grant that I may earn my meal ticket on the square, 
and that in earning it I may not stick the gaff in 
where it does not belong. 

Deafen me to the jingle of tainted money and the 
rustle of unholy skirts. Blind me to the faults of the 
other fellow, but reveal to me mine own. 

Guide me so that each night when I look across the 
dinner table at my wife, who has been a blessing to 
me, I shall have nothing to conceal. Keep me young 
enough to laugh with my children. 

And when come the smell of flowers and the tread 
of soft steps, and the crunching of wheels out in front, 
make the ceremony short and the epitaph simply, 


“Here Lies a Man.”—Southern Gas Association Pro- 


gram. 
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GOOD PIECE OF ADVERTISING BY HEATING 
CONTRACTOR. 


One of the best examples of advertising by warm 
air heater installers that have come to our attention 
lately is the 16 page booklet issued by J. W. Loney 
of 718 West Creighton Avenue, Fort Wayne, Indiana. 
Entitled “Gilt Edge Testimony,” it contains 13 pages 
of what home folks say regarding the efficiency and 
economy of the Gilt Edge Warm Air Heater installed 
by Mr. Loney. The testimonials are prefaced by a 
page outlining the various features of the warm air 
heaters and preceding this is a page of live, convincing 
introductory matter in which Mr. Loney says: 

“Results are what you want from a furnace. You're 
not so much intérested in the mechanical details of its 
construction as you are in how well it will heat your 
home, how much it will consume and how much atten- 
tion ‘running’ it will take. 

“In this pamphlet I’ve brought together letters from 
more than fifty substantial citizens telling their can- 
did opinions of the Gilt Edge Furnace. Reading these 
letters will show you that Gilt Edge Furnaces can be 
depended upon for comfortable heat at low fuel cost, 
without fussing or babying. The people who wrote 
them are not living in Kansas City or Kalamazoo—- 
but are right here in Fort Wayne, where you can call 
on them or telephone them and find out whether they'll 
say as much for the Gilt Edge to you privately as 
they have said for it in these letters I have their per- 





mission to print. 

“Doesn't this mass of local testimony make you feel 
that the Gilt Edge Furnace must be too good a heater 
to pass up when you consider the installation of a heat- 
ing system in your home or other buildings ? 

“Don’t you want to know why Gilt Edge Furnaces 
are giving such satisfaction and how easily you can 
enjoy the same superior heating service?” 

This booklet unquestionably aroused much interest 
on the part of prospective customers—it proved ab 
sorbing to them because it submitted the encomiums 
of their townspeople, the persons with whom they 
come in contact daily and whose judgment is a great 
factor in determining their purchases. Local testimony 
is about as strong evidence as one could possibly have 
and both Mr. Loney and the manufacturer of Gilt Edge 
Warm Air Heaters, R. J. Schwab & Sons Company, 
Milwaukee, Wisconsin, are to be commended for de- 
vising and employing such a potent means ef adver- 
tising. A booklet of this type is more effective than 
a dozen circulars because it is something in which the 
prospect has more confidence and he will keep it for 
future reference if the question does not happen to 
interest him at the particular time that he receives 
the booklet. 


~* 


GOOD CREDIT SYSTEM. 








The life-line of the merchandising business is a 
good credit system. Without it merchants are sail- 
ing on an unknown sea without a rudder for their 
boat. There must be something to guide us in every- 
thing we do and to this end much of our time must 
be devoted. We cannot afford to neglect such an im- 
portant matter. 











ATTRACTIVE WOOD FACES IN MANY SIZES 
AND SHAPES. 





The wood face or grille is fast becoming very 
popular for cold air faces and other ventilating pur- 
poses. One big advantage of the wood grille is evi- 
denced by the fact that it can be finished to match the 
surrounding woodwork, so that it becomes a harmoni- 
ous and attractive part of the interior finish. The ac- 
companying illustration shows plainly the neat appear- 
ance it puts forth when applied to a window seat. 

The Dover Wood Face Company, who manufacture 
the grille shown herewith, are said to have their own 
extensive tracts of timber and operate their own saw 
mills, and for this reason they are able to secure 
woods of exceptional quality which enables them to 
construct their wood faces from straight-grained tim- 


ber at low cost. Such woods as oak, cherry, walnut, 














as applied to window seat. 


Dover Woot Face 
bird’s eye maple, curly maple, curly birch, or quartered 
Many sizes and shapes are carried 

Full 
Dover 


oak may be had. 
in stock and odd sizes can be made to order. 
particulars and information regarding the 

Wood Faces may be had by addressing the manufac- 
turers, the Dover Wood Face Company, at Dover, 


Ohio. 


ecneaapesllaNiai 
SALESMANSHIP. 

If you feel you are not a successful salesman ask 
yourself the following questions, answer them honestly 


_and then—resolve. 


Do you know the goods you are selling? 

Are you thorough in everything you do? 

Do you take samples of new goods and examine 
them thoroughly? 

Can you tell where the articles you sell are made? 

Are there details that you consider too small to 
be of consequence in the art of salesmanship? 

Does some other clerk earn more money than you 
do and why? 

How is your personal appearance, and what im- 
pression does a neatly dressed and groomed clerk make 
compared with one whose appearance is slovenly ? 

And then— 

Ask yourself if you are really an asset, intrinsically 
speaking, or a liability. 

And then— 

Get busy. 


iiscitescatcibiliinenasistdae 

The Blashfield Furnace Company, Jackson, Mich? 
gan, has been organized with a capital stock of $12.090 
to manufacture warm air heaters. 
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PATTERNS FOR CORNICE CANOPY OVER 
DOOR-WAY. 


BY O. W. KOTHE. 

In the front elevation of this drawing we have the 
finished drawing of the canopy whose center body 
forms an ellipse. The ends return to the projection 
of side elevation or end view. Attention is called to 
the set in the panels, the base for lamps, the lamps 
themselves, and the urn on top of canopy. All this 
requires special knowledge in developing, hammering, 
and assembling. In the working drawing, we have 
the enlarged detail of a section as at “A” which is 
used in developing the pat- 
erns. To the left, as at 
“C,.” we have the same de- 
tail, only with the seams 
shown, as the work must be 
designed and developed for 
assembling in the average 
small shop where everything 


PRACTICAL HELPS FOR THE 
TINSMITH 





holds good with the quarter round j, extended to J 
and J’. 

At some convenient place, draw the miter line Z 
and from points in section “A, 
miter line Z. Then from the point Z, measure over 
the distance U-X” as Z-X, and then from this new 
center, strike the patterns for the straight or flat 
members a and f and k, etc. The curved moulds I 
are described from the radius centers D and D’ also 
EK and E’, and J and J’, thus giving you the ‘blank 
stretchout patterns that and 
bumped into the mould of detail. 


” square over lines to 


must be hammered 


is laid out in the usual way 


The base for lamp “B” 





cath BANO non a 





Sy See 








must be done by hand. 

The first thing is to draw 
the detail to full size for a 
turn as shown by “A.” Then 








lay out one-half of the front 





elevation. In this case we 


. =, ' 1 | 
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simplify the development by 
picking the radius U-X from 
elevation which is the same 
as Z-X and in our working 
drawing it is enlarged three 
times and placed as U-X” 
and the center X” 
square a vertical line both 
ways indefinitely. In like 5 
manner, pick the radius U-Y ) °° 
from front elevation and en- > 
large it three times and place® J\vu 
it as U-Y in working draw- © f 
ing. 

Now you must divide your 
curved lines and draw ‘your 
radial lines through them so 
as to make it convenient for 
either hammering or bumping. 
The little piece b requires 
a line extended through to D 
and to D’ which is the radius 
for the end of ellipse and the 
large body of ellipse. In like 
manner the piece e has a line 
extended to E and continued 
until it reached the other ver- 
tical line as at E’.. The same 








from 
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Cevelopment of Patterns for Cornice Canopy Over Door-Way. 
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as shown by pattern “B.” The same holds good for 
the turn, also the return for the cornice as is shown 
by A. 

On this work it is necessary to make the mould of 
cornice very gradual and to make it graceful in detail 
the drawing as shown by detail for mould is used. 
The workman will see how the sectional line is arrived 
at. The little scroll and bracket placed on each side 
of the center urn is shown in the large view, and the 
method of striking the scroll. 

The sheet metal mechanic will find it interesting for 
his own trade’s sake to develop all the patterns re- 
quired, say from a scale of 3 inches to a foot, and tack 
a little canopy like this together. 


a 





CONVENTION COMMITTEE OF MILWAUKEE 
SHEET METAL CONTRACTORS HOLDS 
FIRST MEETING. 


The first meeting of the committee recently ap- 
pointed by the Milwaukee Sheet Metal Contractors’ As- 
sociation to lay plans for the 1918 Convention of the 
National Association in Milwaukee, took place on 
Thursday afternoon, September 5th, at the Builders & 
Traders Exchange in that city. The members of the 
committee present were Paul L. Biessach, Chairman ; 
William Gallun, R. F. Jeske, Frank Romberger, O. A. 
Hoffman, Louis Hoffman, Henry Pluckhan and E. B. 
Tonnsen. The ex-officio members in attendance were 
George Harms, president of the National Association 
of Sheet Metal Contractors, and John Mogenberger. 

After the meeting had been called to order, Mr. 

tiersach explained the purpose of the assembly, and 
emphasized the fact that much work would be re- 
quired to make the Milwaukee convention eclipse the 
previous ones. A sample of letterheads was adopted, 
following which plans were taken up for creating a 
fund for defraying the expenses of the convention, 
and after considerable discussion of the program or 
subscription methods, it was decided to employ the 
latter. A sub-committee consisting of Louis Hoff- 
man, Chairman; O. A. Hoffman and John Bogen- 
berger was appointed to investigate the question of 
hotel headquarters for the convention, and to estab- 
lish rates for the convention period at the various 
hotels. ; 
Mr. Biersach submitted a sample of the badges used 
at previous conventions, and the official convention 
badge was then selected. He also showed a rough 
sketch of the program for the national assembly, and 
it was decided to have a copy sent to the Program 
Committee of the National Association, which is soon 
to be appointed. This committee will co-operate with 
the committee of the Milwaukee local and perfect the 
program in ample time for the convention. 

The members of the Milwaukee committee were 
greatly pleased to have Mr. Harms, the national 
president, in their midst, and felt deeply indebted to 
him because he took a long trip just for the purpose 
of attending the meeting and assisting in formulating 
the plans for the convention. 

In addition to Chairman Biersach, the following 
were elected as officers of the Milwaukee Convention 
Louis Hoffman, vice-chairman; R. F. 


Committee : 





Jeske, treasurer, and Frank Romberger, secretary. 
To bring the committee up to the specified quota, Mr. 
Biersach appointed William Hamman and H. E. 
Bartelt as members, He also placed G. G. Jones of 
Racine, V. S. Kubly of Madison and J. B. Wallig of 
Kenosha on the committee as ex-officio members. The 
Milwaukee Association is to be commended for its 
splendid efforts to make the next national convention 
an unqualified success, and it is quite certain that 
their plans will be fully realized. 





SENDS CLASSIFIED AD BY TELEGRAM. 





Skilled workingmen in many cities read with care 
advertising pages of AMERICAN ARTISAN 
AND HARDWARE Recorp. Thus, Charles McClure, a 
tinner and. plumber of Golden, Colorado, 
chances to be seeking a position, telegraphed his ad- 
vertisement for insertion in our classified columns. 
A man as enterprising as this action shows him to be 
is more than likely to possess just the qualities which 
His telegram reads 


the 


who 


an employer or partner desires. 
as follows: 
Golden, Colorado, September 6, 1917. 
AMERICAN ARTISAN, 
gio South Michigan Avenue, Chicago, Illinois. 
Position wanted, plumber and tinner experienced. 
Fifteen years in both lines city and country, head and 
Age thirty-seven. Temperate, mar- 
ried. Would consider working interest. Nothing 
north, steady job by year. Come on trial. Must be 
State all in first letter, come at once. 
CHARLES MCCLURE. 
This is evidently a man who uses his brains. A 
plodder would never have thought of telegraphing his 
Want Ad nor of spending the extra money which that 


furnace work. 


first class wages. 


implies. 
GREAT BRITAIN PROHIBITS DEALINGS IN 
TINLPATE. 


According to an announcement made by the Depart- 
ment of Commerce, Great Britain has prohibited fur- 
ther dealings in tin plates and terne plates, except 
under license by the Minister of Munitions. 


> e--— 


ROOF CONSTRUCTION PATENTED. 


Martin B. Armstrong, London, Ohio, assignor to 
The Thomas and Armstrong Company, London, Ohio, 
has obtained United States patent rights, under num- 
ber 1,238,246, for a roof construction described in 





the following: 
A roof and means for 
supporting the same from 
a building of slightly dif- 
ferent size or contour in 
plan comprising a rigid 
ring member, an _ eaves 
flashing member attached 
, to said ring member, bend- 
able straps depending 
from one of said members 
and thereby capable ot at- 
tachment to the wal! of 
a building in a contour 





1,238,246 b) 


line slightly varying from that of the ring member, said 
eaves flashing member being adapted to overhang the outer 
wall of a building when the bendable straps are attached to 
the wall thereof, and roof members mutually supporting eac# 
other and supported as a whole on said rigid ring memer. 














PLANS TO CONTROL TIN PLATE. 


While the fact may not have been generally recog- 
nized, the general control of food products, down to 
retail store, necessarily implied some form of control 
over tin plate, as prices for canned goods could not 
be regulated with the important raw material, tin 
plate, left out. Evidently this was the basis for the tin 
plate makers being summoned to Washington a short 
time ago to confer with Food Commissioner Hoover, 
and the general meeting of tin plate manufacturers 
which was held at the William Penn Hotel, Pitts- 
burgh, on Friday, August 31st, was for the purpose 
of putting the plans in more definite shape. 


It has become known that Mr. Hoover had been 
supplied with information by the Department of Com- 
merce and other bodies at Washington with which the 
tin plate manufacturers have been working for six 
months past, showing that there had been excellent 
co-operation in all respects, and Mr. Hoover desired 
the co-operation to continue on this basis. The tenta- 
tive plans under consideration include the following 
points: 

(1) To fix a price on tin plate for the whole of 
1917, thus returning to the old system which prevailed 
until this year, when business was done for the first 
half only, and then later on for the second half. It 
was informally understood that there should be no 
selling before October 1st at the earliest. The tin 
plate price would probably be about $8.00, provided 
assurance can be had that sheet bars are to cost not 
over $60 at the outside. There is the contingency of 
the open market declining to less than $60, seeing 
that of late it has declined from $105 to $80. 


(2) To continue the arrangement whereby tin 
plate for the perishable foods shall have precedence. 
(3) To limit sales to jobbers, inasmuch as some 


of them have made what Washington considers in- 
ordinate profits, by their having contracts at a time 
when the mills, under the co-operative schedule, were 
unable to sell. 
stance, which is not considered their normal function. 

(4) 
is question about much of the tin plate exported lately, 


Jobbers have sold for export, for in- 
ossibly to limit exports very largely, as ther 


whether it has been helping to win the war. 


OOO 


EMPLOYERS FACE ERA OF COSTLY 
COMPENSATION INSURANCE. 


Members of the New York State Retail Hardware 
Association who carry compensation insurance are 
chagrined by the sharp advance in costs, particularly 
on tinsmiths when employed “away from shop,” says 
John-B. Foley, secretary of the Association. Rates 
in every kind of company including the State Fund 
have been advanced about 15 per cent and still no 
insurance authority knows whether or not the end is 
In sight. 

Compensation insurance is still in the experimental 
stage in New York State and it will probably be several 
years before enough experience will have been gained 
to stabilize rates for any group of employes. 

Reports of all companies in this field show that the 
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years 1915, 1916 and the first half of 1917 have been 


very unprofitable. The Insurance Department of 
New York State, late in 1916 pointed out that rates 
were inadequate and that they would have to be in- 
creased 20 to 30 per cent according to the classification, 
in order to give the companies even a small profit 
after paying losses and adjusting expenses. 

Several companies have given up writing compen- 
sation, one very large organization has failed, a num- 
ber of mutuals have merged or withdrawn from the 
field; the State Fund passed its dividend the first of 
January—all this because premium income has been 
inadequate to carry on the business at a profit. 


This is noted from reports of the State Insurance 
Department, the State Industrial Commission (State 
und), and “Best’s Insurance News,” a monthly re- 
view of the general insurance field. 

So it will be seen that employers are facing for a 
time at least an era of very costly industrial insurance. 
As heretofore, the State Fund rates are 10 per cent 
cheaper than those of the stock companies ; in addition, 
the minimum premium may be paid in two installments 
semi-annually and as relates to tinsmiths, the mimimum 
figures $30 annually as against $50 annually in any 
stock company. 


- 
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STEEL CEILINGS ADAPTABLE TO ANY 
INTERIOR. 





Steel ceilings that are adaptable to any interior and 
are said to fit exactly and to be easily applied are the 
Invisible Joint Steel Ceilings, one of the numerous 
designs being shown in the accompanying illustration. 





New Design of Invisible Joint Steel Cellings. 


The plates are constructed with repressed heads and 
die cut nail holes, thus, it is claimed, preventing 
saving 


mechanics from injuring their fingers, and 


much time in erection. Dealers should write to the 
Milwaukee. Corrugating Company, Milwaukee, Wis 
consin, or the branch at Kansas City, Missouri, for 


further particulars and a copy of their ceiling catalog. 















BLOWS IN A NEW BLAST FURNACE. 


For the purpose of supplying pig iron to their open- 
hearth steel plant in Portsmouth, Ohio, a new 500- 
ton stack blast furnace has been blown in at that mill 
by the Whitaker-Glessner Company of Wheeling, 
West Virginia. Six additional hot sheet mills are 
also to be provided at Portsmouth to meet the urgent 
requirements of the company’s business. These new 
mills are planned in anticipation of greatly increased 
orders, many of which are already booked. The con- 
tractors will not be ready to turn them over to the 
company for operation until next spring. 
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CLASSIFIED AD BRINGS RESULTS. 


To AMERICAN ARTISAN AND HARDWARE RECORD: 
Our classified ad in AMERICAN ‘ARTISAN AND 
HARDWARE ReEcorD came out Monday and the 30x36 
and 36x42 Face plates were sold Wednesday A. M. 
Who says it does not pay to advertise? 
Davis AND ZEH. 
Whitewater, Wisconsin, August 24, 1917. 
Rees 


WAR CUTS BRITISH TIN PLATE OUTPUT. 





From the Daily Consular and Trade Reports, issued 
by our Government through the Bureau of Foreign 
and Domestic Commerce at Washington, D. C., it is 
learned that the tin plate trade of Great Britain has 
been cut down by difficulties in obtaining supplies of 
steel bars. The galvanized sheet trade has diminished 
to an even greater degree. Since June 30, 1914, the 
number of tin plate mills in operation in the United 
Kingdom has decreased from 435 to 203, these figures 
being correct up to July of the present year. 
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FINDS A PURCHASER BY ADVERTISING. 


To AMERICAN ARTISAN AND HARDWARE REcorRD. 

I trust that you will be as well pleased at learning 
the fact as I was in finding a buyer for my sheet metal 
machinery through an advertisement in your valuable 
Very truly yours, 

R. R. Crocker. 
Council Bluffs, lowa, September 5, 1917. 


paper. 





AUSTRALIA RESTRICTS USE OF TIN PLATE. 


In a recent report, Commercial Attaché Philip B. 
Kennedy at Melbourne, Australia, states that owing to 
the local shortage of tin plate in Australia, the Min- 
ister for Defense has prohibited its use for the manu- 
facture of containers, unless consent is obtained in 
writing from the Director of Munitions. Any person 
who uses tin plate in Australia in contravention of 
the order is guilty of an offense against the war pre- 
cautions act and is liable to punishment. In the case 
of dry foodstuffs for export, military, or Red Cross 
purposes, or for “back-country” trade, favorable con- 


sideration will be given by the Director of Munitions. 
Wherever possible, however, cardboard must take the 


place of tin plate for containers. 


The Commonwealth Government placed prohibition on 
the importation of tin plate, which took effect on December 
8 1916. 


All shipments on the water at that time were to be 
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admitted and a special permit was to be given for the ad- 
mission of tin plate made up in special sizes for Australia, 
which could not be resold. This regulation resulted in the 
cancellation of orders placed with American companies. Ow- 
ing to the rising market this was no particular hardship to 
American firms. It made it impossible, however, to supply 
Australian requirements at a later date, as would otherwise 
have been done if the orders had not been canceled. 

This embargo was placed in Australia because it was be- 
lieved that British companies would be able to ship tin plate 
to Australia, beginning in March, 1917, sufficient to meet local 
requirements. A census of tin-plate stocks held locally 
showed that sufficient tin plate was on hand for requirements 
up to March. Owing to various difficulties, however, tin plate 
has not come forward in the quantities expected, and a short- 
age exists at the present time. 

Imports of Tin Plate. 

During the last six months of 1916 the imports of tin 
plate into Australia amounted to 496,724 hundredweight. For 
the first five months of 1917 they were 287,074 hundredweight. 
The imports for the 11 months ended May 31, 1917, amounted 
to 782,798 hundredweight, which compares with 871,058 hun- 
dredweight for the corresponding period of the preceding 
year. 
The past year has experienced an exceptional demand for 
tin plate, due to the increase in the export of tinned-food 
products. The effect of the war is shown by the fact that 
for the 23 months ended May 31, 1917, the weight of tinned 
jam and milk shipped was approximately 70,000,000 pounds, 
as compared with 8,000,000 pounds for the two years preced- 
ing the outbreak of the war. This difference alone would 
roughly require 125,000 boxes of tin plate, to say nothing 
of the increased consumption of tin plate spread over a large 
variety of objects, such as tinned fruit and meat, biscuits and 
cakes, oatmeal, and soldiers’ comforts. 

Cause of Shortage in English Shipments. 

One reason for tin plate not coming from England in 
sufficient quantities is the matter of price. The Sydney 
Morning Herald for July 6 states that, so far as can be 
learned, no shipments were coming forward, for the reason 
that tin plate 20 by 14 inches can not be produced at Bristol 
for the rate set by the minister, 28s. 6d. ($6.94) f. 0. b. Tin- 
plate manufacturers who are allowed to sell can obtain a 
considerable bonus on this rate. If tin plate, which is badly 
wanted by canners, were available today, about 50s. ($12.16) 
a box would be asked. This influential newspaper makes 
note that if the market had been allowed to take its course 
a reasonable price would have been charged and as much 
tin plate as could have been supplied by British manu fac- 
turers would have been procured. Whatever the underlying 
causes, Australia is today short of tin plate, which is a serious 
difficulty to the primary industries that require tin plate for 
canning purposes. 
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EAVE GUTTER BRACKET AND OVERSTRAP 
PATENTED. 


Under number 1,235,619, United States patent 
rights have been granted to William Harry Watson, 
St. Peters, near Sydney, New South Wales, Australia, 
for an eave gutter bracket and overstrap described 


herewith: 

Fr An eave gutter overstrap con- 
e£ sisting of a strip of light gage 
sheet metal bent to conform to 
the rafter pitch at one end, at 
the other end bent substantially 
at right angles to its length to 
set against the gutter lip, and 
corrugated from end to end by 
pressing or embossing. 


NOTES AND QUERIES. 


Leonard Cleanable Refrigerator. 

From the lowa Hardware Company, Vinton, Iowa. 

Can you give us the address of the manufacturer of 
the Leonard Cleanable Refrigerator ? 

Ans.—Grand Rapids Refrigerator Company, Grand 
Rapids, Michigan. 

Matchless Floor Hinges. 7 

From The C. A. Peck Hardware Company, Berlin, W1s- 


consin. 
° 7 
Please tell us where we can get repairs for the 


Matchless Floor Hinges. 
Ans.—Lawson Manufacturing Company, 
Superior Street, Chicago. 
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1,238,030. Baking-Pan. Frank F. Lewandowski, . }etroit, 
Mich. Filed July 24, 1915. 

1,238,042. Door-Holder. Harry J. Moore, Whitinsville, 
Mass. Filed Oct. 23, 1916. 

1,238,048. Lock. Ernest Palladini, Albuquerque, \. Me» 

1,238,069. Safety-Razor. David E. Tela, Los Angeles, 
Cal., assignor to one-half to F. H. Hinesley, two-eighths to 
August Savoy, one-eighth to Charles Dale, and one-eighth to 
Jack Kemp, Los Angeles, Cal. Filed Feb. 23, 1916 

1,238,090. Odorless Garbage-Can. Charles August Ber- 
inger, Bradley Beach, N. J. Filed May 19, 1914. 

1,238,118. Anticlogging Salt-Shaker. Ralph D. Edmunds, 
Lomax, Ill. Filed Sept. 25, 1916. 

1,238,152. Barn-Door Lock. Walter Kelloniemi, Lead, 
S. D. Filed April 17, 1917. 

1,238,159. Automatic Fish-Hook. Mateo Lopisich, Sac- 
ramento, Cal. Filed Aug. 12, 1916. 

1,238,186. Sheet-Metal Box. Isidor Paroly, New York, 
N. Y., assignor to Myer Kamenstein, Brooklyn, N. Y. Filed 
March 31, 1917. 

1,238,218. Pipe-Coupling. Edward G. Thompson and 
Charles B. Kennard, Battle Creek, Mich.; said Kennard 
assignor to said Thompson. Filed March 5, 1915. 

1,238,230. Sad-Iron Handle. Anna M. Welsh, Cincin- 
nati, Ohio. Filed Nov. 20, 1916. 

1,238,285. Sled. Sidney S. Griffin, Tacoma, Wash. Filed 
April 9, 1917. ° 
_ 1,238,294. Window-Screen. Alfred C. Hertz, New 
York, N. Y. Filed April 11, 1916. 

1,238,300. Screw-Driver. Adolph F. Keppeler, Butte, 
Mont. Filed March 30, 1915. Serial No. 18,041. Renewed 
Feb. 14, 1917. 

1,258,308. Sash-Operating Device. William C. Lea and 
Joseph C George, Los Angeles, Cal. Filed Aug. 5, 1916. 


1,238,558. Food-Chopper. Thomas L. Stroud, Fort 
Myer, Va., assignor to J. L. McLucas, Tennallytown, Wash- 
ington, 1). C. This application filed July 13, 1916 

379. Gun-Sight. Claude Beaver, Fishers, Ind. Filed 


] 99 
April 24. 1916 
" 1,238,5) Heater for Oil or Gas Burners. William ¢ 
Fischer, New York, N. Y., assignor to The Compoun: 
Heater Mig. Company, Inc. Filed Jan. 25, 1916 
) ‘ . - . S . is ie x" 
Y 1,238,429. Ice-Cream Spoon. Rasmus Nielsen, Troy, N 
» assignor to The Gilchrist Company, Newark, N J Filed 
Jan. 6, 1912 , 
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1,238,431 Sled. Erik L. Nylund, Crystal Falls, Mich 

1,238,440. Pneumatic-Tire Calipers. Albert O. Running, 
Hawkins, Wis. Filed Sept. 20, 1916 

1,238,461. Combined Eee-Separator and Juice-l¢xtractor 


and 


Nov 


(; 


\ 


Beating Device. Paul Tripke, Jersey City, N. J. Filed 
& . ’ : 
2), L915. 


238,507. Sliding-Jaw Wrench. Paul Glista and Walent 


Zilinsky, McKeés Rocks, Pa. Filed Jan. 19, 1915 


1288531. Culinary Lifter (,eorge ¢ lee, Belleville, 


J. Filed Nov. 7, 1916. 


1,238,536. Combination-Tool. John A. Linn, Sioux City 


lowa. Filed June 26, 1915. 


1,238,555. Ash-Pan. Harley S. Nelson, Coeur d'Alene, 


Idaho. Filed Dec. 5, 1916. 


1,238,593. Stove-Lid Lifter. George L. Strait, Winsted, 


Conn. Filed May 31, 1916. 


1,288,595. Lawn-Trimmer. Gunnar T. Sundholm, Gar 


rison, N. Y. Filed Nov. 7, 1916. 


1,238,596. Permutation-Lock. John H. Teague, Seattle, 


Wash. Filed March 2, 1915. 


1,238,620. Sharpener for Lawn-Mowers. Arthur Arch 


ambeault, Manchester, N. H. Filed March 2X, 1917, 


1,238,629. Hose-Clamp. Theodore A. Boor, Ashville, 


Ohio. Original application filed Dec. 15, 1914, Serial No 


X77,336. Divided and this application filed Oct. 19, 1916. 


Los 


1,238,632. Blue-Flame Gas-Burner. Israel H. Caister, 
Angeles, Cal. Filed Aug. 14, 1916 
1,238,651. Window-Ventilator. James h. [aston, New 


York, N Y Filed May 23, 1916, 


1,238,656. Culinary Implement Charle M arrer 


Seattle, Wash. Filed Feb. 23, 3916. Serial No. 80,038 


1,238,682. Sash-Lock Henry L. Kellogg, Bancroft, 


Wis., assignor of one-half to W. A. Runge, Wausau, Wis 


1,238,687. Gun-Sight. Thomas FE. King, Frances, Wash 


1,238,688. Combination-Kettle. Gustavus A. Kinkel, Buf- 
falo, N. Y. Filed Nov 20, 1914 

1,238,700. Clothes-Line-Prop Attachment Henry | 
Rice, Cameron, Mo. Filed May 22, 1917 

1,238,703. Sash. Albert C. Wendelke larietta, Ohio 
Continuation in part of application Serial N LART, file 
June 18, 1915. This application filed Jan. 26, 191% 

1,258,727. Electric Heater. Frank Waldo Hewitt, Ar 
lington, Mass., assignor to Simplex I lectr eat Com 


pan 


Cambridge, Mass. Filed May 27, 1916 
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WEEKLY REPORT 
OF TRADE AND THE MARKETS 











DEMAND LAGS AS STEEL INDUSTRY AWAITS 
PRICE SETTLEMENT. 


The iron and steel trade is described as moving along 
almost entirely by virtue of the momentum acquired in 
the great buying movement of the past few months. 
As long as the Government’s price fixing policy remains 
unsettled, the throttle controlling the flow of energy 
into the market is closed, and it now appears that 
when the announcement of the Government’s policy is 
made, the situation may be more favorable than has 
been expected. Evidence is accumulating to show that 
official Washington realizes production must not be 
curtailed through unreasonable price restrictions. It 
is almost a foregone conclusion that no effort will be 
made to set an arbitrary blanket price, such as has 
been attempted in the coal industry. The president 
may simply name maximum profits on bona fide gov- 
ernment purchases, and the recent Senate action in 
defeating radical war-profits tax amendments indicates 
that the legislators are taking a more sane view of the 
situation. 

Tremendous Government orders for war steel are 
still going forward to the trade, and additional plate 
specifications for the merchant ship program have 
been placed on mill schedules. Current business, in- 
cluding Government orders, is scarcely equal to one- 
half of mill capacity, and with shipments nearly 9o 
per cent of capacity, the unfilled tonnage carried by 
nearly all the large companies is being steadily reduced. 
The embargo on exports has effectually checked ship- 
ments of steel plates, but it is reported that little dif- 
ficulty is met in obtaining licenses for shipments of 
steel shapes. 

For the first half of 1918 shipments, bars have been 
sold at 3.50 cents, Pittsburgh, which price has been 
made in a number of transactions in various parts of 
the country. Pig iron averages based on actual sales 
during August show declines of more than $3.00 on 
both basic and bessemer, valley, as compared with 
July. The production of pig iron for August was 
3,230,790 tons, which is 100,652 tons under the pro- 
duction in July. Plate prices are soft, and 8 cents, 
Pittsburgh, has been offered by middle western mak- 
ers in eastern territory. At the same time a gain of 

2.80 a gross ton in the weekly average price of the 
eight leading steel products was caused by an advance 
in tin plate from 11 to 12 cents a pound. Confidential 
advices received at the offices of AMERICAN ARTISAN 
AND HARDWARE ReEcorp indicate that $67.50 a ton for 
steel and 25 cents a pound for copper will be the cor- 
rect figures agreed upon by the Government. 


STEEL. 
In the Chicago market, consumers of soft steel bars 
and other forms of finished steel have been keeping 





in touch with conditions so as to be on the spot when 
the situation is more settled. The general expectation 
that some announcement on Government price regula- 
tion will be made soon gives hope that the needs for 
1918 can be covered in a short while. Buyers seem 
prepared to place contracts for all sorts of steel as 
soon as the uncertainty vanishes. Hard steel bars are 
unchanged at 4.25 to 4.50 cents, Chicago mill, with 
little business being done. The embargo on plates for 
shipment to the Orient is felt to some degree in the 
Chicago market, although the hope that this prohibi- 
tion may soon be removed is causing contract holders 
to avoid cancellation wherever possible. As yet, the 
situation has not caused a decline in prices, and 10 
cents can be done where a mill is willing to take some 
tonnage. Whatever slack may come is expected to 
be absorbed by further demand for plates for the 
Government’s shipbuilding program. Little structural 
business is going on in the west, and such contracts as 
are being closed come from industrial and public 
Prices on plain material are hard to de- 
which until 


sources. 
termine, and one eastern independent 
recently sold at 6.19 cents, Chicago, is now out of 
the market. 


COPPER. 

The copper interests were greatly cheered during 
the week by the announcement that the 60,000,000 
pounds of copper purchased by the government were 
bought at 25 cents a pound. The sale was direct to 
the United States government, which acted as inter- 
mediary for the account of the allies. This is giving 
some encouragement to the copper interests to be- 
lieve that 25 cents may be fixed by the government 
as the price for copper, and it appears that their hopes 
will be realized. At present business is being done 
on a routine basis and offerings are only absorbed at 
concessions. Prompt Electrolytic and September are 
offered for sale by second hands at 2554 cents, New 
York. Casting copper is entirely normal somewhere 
between 24 and 25 cents. Prime Lake copper seems 
to be limited in supply and is held at 27% to 28 cents, 
but there are no bids. Consumers seem determined 
to wait until the Government price is known, before 
As this has been their attitude for 


making purchases. 
accumulated 


many weeks, and many 
during that time, a good business is expected when 
the Government price is known. 


orders have 


TIN. 

The domestic market for tin was easier this week, 
spot tin being quoted at 6114 cents. However, very 
little business was done. There is a rumor that all 
arrangements have been made between the Tin Com- 
mittee and the Government and the matter now only 


















awaits the consent of the British Government, which 
is expected in a few days. Tin to arrive in September 
is quoted at 6034 to 61 cents, while October tin is 


quoted at 59 to 59% cents. The Chicago warehouses 
have reduced their prices on tin one cent a pound, 
the new quotations being: Pig tin, 67% cents and 
Bar tin, 68% cents. 


SOLDER. 

Solder prices have been lowered % cent a pound 
by Chicago warehouses, the new quotations being: 
XXX Guaranteed, %& 4%, 38% cents; Commercial, 
Y & Ya, 30% cents; Number 1 Plumbers’, 34% cents. 


LEAD. 

The lead market seems to be weak and unsettled on 
account of the recent cut in price by the Trust, and 
dealers and some of the independent producers are 
showing anxiety for orders, while buyers are very 
shy. It is expected that in some quarters the Trust 
is likely to make a further cut in price to at least the 
figures that are now being made in the outside market 
and which are about 4 cent per pound under the new 
Trust price. In the outside market, lead is quoted at 
about 934 cents, New York, and 9% cents, East St. 
Chicago warehouses have dropped their prices 
are 


Louis. 

on lead 50 cents per hundred pounds and they 

now quoting American pig at $11.00 and Bar at $11.50. 
SPELTER. 

The market is quiet and unchanged. Sales 

being made at 77 cents f. o. b. East St. Louis 


are 
for 
prompt and September, and so far, no order at this 
price for prompt and September has been refused. 
However, sellers are very shy for later deliveries, and 
there is quite a good inquiry in the market for October, 
sellers are 


December metal. Some 


and September and selling 


November and 
meeting offers on prompt 
no later deliveries, but the 
is to look on and make no 


attitude of most producers 
sales around present prices 
for any deliveries. There is some inquiry for Brass 
Special and higher grades for September, October 
and November, but competition is keen on_ these 
grades, and as low as 814 cents f. 0. b. St. Louis has 


been offered. 


SHEETS. 

It appears that increasing tonnages of steel sheets 
are being placed with the mills in the Pittsburgh 
district while the trade had concluded that Govern- 
ment requirements were almost filled. The entire 
total that has been and will be ordered will involve 
quantity of this material. In the 
increased supply of steel is giving 


an extremely large 
Chicago market, an 
the leading independent sheet maker sufficient sheet 
bars to add to the number of active sheet mills, and 
by October 15th it is believed the entire sheet making 
equipment will be producing. On account of lack of 
steel, the mills have been runnirg only in part for 
many months. Demand for sheets is good, but Gov- 
ernment orders are taking most of the output in this 
market. 


on galvanized sheets 75 cents per hundred pounds, 


Chicago warehouses have decreased prices 


Number 28 gauge now being quoted at $11.00. 
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OLD METALS. 

Scrap iron and steel all dull in the Chicago market. 
Practically the only trading done is by dealers taking 
materials on previous contracts. This gives an air of 
pseudo-activity, but buying by consumers is not ap- 
parent in any volume. Quotations are fairly steady at 
the present level with the probability of a rise if con- 
On the other 
a downward revision 


sumers begin to take material soon. 
hand, there is the possibility of 
of steel prices by the Government which carries the 
idea of a corresponding decrease in the price of scrap. 
Wholesale dealers’ quotations, which may be consid- 
ered nominal are as follows: Old steel axles, $43.00 
to $44.00; old iron axles, $43.00 to $44.00; steel 
Number 1 wrought iron, 


cast iron, $24.00 to 


springs, $37.00 to $38.00; 
$38.00 to $39.00; Number 1 
$25.00, all net tons. 
are as follows, per pound: 


Prices for non-ferrous metals 
Light copper, 20 cents; 
light brass, 1234 cents; lead, 8 cents; zinc, 534 cents; 


/ 


cast aluminum, 22% cents. 


PIG IRON. 

Little inquiry for pig iron is noted in the Chicago 
district, and it appears that buyers are awaiting pos- 
sible Government action on iron and steel prices. Since 
producers have their full output under contract for all 
deliveries up to July 1st, 1918, they are in a comfort- 
able position, and the market is simply dull without 
any possibility of it becoming weak until further buy- 
For some tonnages of prompt iron, $55.00 
A distinet 
weakness is noted in the case of southern iron, and 


ing is done. 
furnace is asked, but this business is small. 


resale iron is obtainable for spot delivery at $47.00 
to $49.00, Birmingham. Iron enroute from southern 
makers was recently offered for immediate delivery, 
This 


shortage, 


with concessions to insure prompt sale. was 


done by melters troubled by labor who 


preferred selling the iron to piling it. Nevertheless, 


the market seems able to absorb everything offered 
in this way. 

Rogers, Brown & Company Market Report, Cin 
cinnati, Ohio, September 8, 1917: 

The August production of pig iron shows the amazing 
reduction of over 3,000 tons a day as against the July out- 
put. This is in the face of an increased number of furnaces 
in blast. The coke shortage is blamed for the lessened pro 
duction, as numbers of furnaces had to operate intermittently 
during the entire month just past. In the month of July 
there was a decrease in production of approximately 1,2) 
tons as compared with the preceding month of June, while 
June showed a falling off of about the same daily tonnage 
over the month of May. 

The consumption of iron has not been affected to any 
considerable extent on account of the coke situation, and 
the melt is increasing steadily and is ahead of the production 
Furnace stocks are rapidly decreasing, and it is a fact that 
many furnaces have no stocks at all and are compelled to 
ship iron as fast as made. This condition has naturally re- 
sulted in delays that are vexatious to both buyer and seller 

There is some interest taken in first half iron, but buy 


ing for that delivery is limited. Sales of spot iron are mm 
better volume, but only a few carloads are ordered by dif- 
ferent consumers. The uncertainty as to the Government's 
price fixing policy has practically caused a cessation of tu 


ture contracting. 

The coke situation is slow in clearing up and until cold 
weather sets in, production is apt to be unsatisfactory 
Scrap iron is weaker and reductions have made on 
cast scrap. 

The steel situation remains in an 
everyone is waiting on the Government. The 
report a very good demand for reinforcing concret 
which is the only class of structural material wanted 


been 
all 
uncertain state, and 
warehouses 
rods, 
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Current Hardware and Metal Prices. 


AMERICAN ARTISAN AND HARDWARE RECORD 


is the only 


publication containing Western Hardware and Metal prices corrected weekly. 





| 


FIRST QUALITY BRIGHT 
TIN PLATES. 


Per Box 


14220... ceccccccecsoes 8 
14220... .eeececceeeee +20 


Cc 
ix 
xx 
(xxXxX 





ual 
Cokes, 270 lbs. . "TD UEX 20x28 


BLUE ANNEALED SHEETS. 


No. 10.... .-per 100 Ibs.$10 00 
. per 100 lbs. 10 OS 
per 100 lbs. 10 10 
Bees BE. ccccecee ..-per 100 Ibs. 10 20 


ONE PASS COLD ROLLED BLACK 


No. 18-20..........per 100 Ibs. $9 80 
No. 22-24.........-per 100 Ibs. 9 85 
No. 26.....++++++--per 100 9 
BRO. Bloc cccccccccccSt 160 9 

per 100 0 


GALVANIZED 


No. 16......+0+-+-per 100 Ibs.$10 25 
No. 18-20.........-per 100lbs. 19 40 


No, 22-24.........-per 100lbs. 10 55| Pi 


No. 26......++++-+--per 1001 bs. 10 70 
No. 27......+++++--per 1001 bs. 10 85 
No. 28......++.+.--per 1001 bs. 11 06 


No. 30......+++-+--Der 1001bs. 11 50) - 


POLISHED SHEET STEEL. 
No. 24......+-++++ per 1001 bs.$10 80 
No. 26........+..+ per 1001 bs. 10 85 
No. 27.....2-0+-+- per 1001 bs. 10 90 
No. 28.........-++ per 1001 bs. 11 00 


SMOOTH SHEET STEEL. 
Per 100 Ibs. 
Wood's Smeoth No. 20. cocccccgee ae 
No 22-24.,....10 30 
No 25-26 ......10 35 
No. 27......---10 40 
No. 28........ 10 50 


PATENT PLANISHED SHEET 
IRON. 


Patent Planished Sheet Iron, 
100 Ibs., base No. 28...... $13 75 


SOLDER. 
XXX Guaranteed § & $..perlb. 384c 
Commercial § & o *%.: he 
No. 1 Plumbers... ..... 34}c 


SPELTER 
Te Slabs. .cccccccccccccccccccces 96 


SHEET ZINC. 


EEE Te 
Less than Cask lots. .§22 50 to $23 00 


COPPER. 
Copper sheet, base cocceoscoonecenee 





90 
Coopers’. 


00 | patiroad. 


LEAD. 
American Pig...+..... Sanne «8 


Pull coils 
Cut coils 


per 1001bs.$14 00 
per 100 lbs. 14 25 


TIN. 
BEEP occceceoenee --per Ib, y+ od 


ADZES 
Carpenters’. 
ee 


15 
Ben nentcsrees coveocosorE 
Plumbs.....cscceececeeeees+-20% 


AMMUNITION. 


Caps, Percasstos—per 1,000. 
Pb » Waterproof, esoneeone: 


oc ccccccvccccsevecesde 


Shells, Loaded— 
Loaded with Black Powder 
Loaded with Smokeless Powder 
Loaded with Smokeless Powder, 

Bligh grade. ..ccccccccccccecde Oe 

Winchester: 

Smokeless Repeater Grade..... 
Smokeless Leader Grade. SaOERE 
Black Powder. ....eseseseeee+32 

U. M. C. 
en GI. cccccesseesoossoun 
Arrow a he eet ememgnnieeel 
New Club. ..cccccccccccccsceeda 


Gun La rm P 1000 
Winchester 7-8 gauge 
sar 9-10 gauge 
11-28 gauge....... 


40) single Bitted (handled). 


L.&R. Orange, Bates Sporting 
b. caniste 


L.&R. Geom, Be Extra Sporting 


L. & R. Orange, E : a Sporti: 
}-lb. canisters. - 


Hercules ‘‘E. C.” and “‘Infallible”’ 
50 can dru 43 5 


Hercules “E. C.,"" kegs 

Hercules “E. C.,"" $-kegs 

Hercules “Infallible,"” 25 can 
drums 22 


00 |P et 1000... “$3 00 6'S0 7°30 9 00 


Hercules ‘“‘E.C.,"" $-kegs 


Hercules “E.C.” and “Infallible’® 
canisters 


1 25 


imate 2 eee Rifle, 
canisters 1 25 


seme Unique Rifle, canisters 1 50 
ercules Bullseye Revolver, 
canisters. 1 00 


eee eee eee eeeee 


‘She Derib: 


Trenton, 10 to" soe” 
Trenton, 81 to P  ebee 


ASBESTOS. 


2 34 » i Ibs. eaeanae 25c. 


AUGERS. 


doz. $12 50) 


Post Hole. 
Digwell, 8-inch 
Iwan’s Post Hole and Well... hed 


Vaughan's, 4 to 9-in...per doz. 


Ship. 
Ford's, with or without screw... a 
Snell's “ pos > 15% 


- 





Niagara....cccccseed 9 00 


-_ 


Broad. 
Piygtn, Wor, Pat. 20 0.00scen, 
Firemen'’s (handled), $5 
men's 
per doz.$19 00 


List 


eccscsccees PCr 


Warren Silver Steel. 

Warren Blue Finished.. 

Rough Rider 

Perfect Premier, Forest Clipper 


Single Bitted (without handies). 


Warren Silver Steel 
Warren Blue Finished 
Rough Rider. 


Double Bitted (without handles). 


Blood’s Champion, 34 to 44 Ib. 
doz. a 1 $0 


o 


ae Lap A: ay 
are the base prices. 


Ibs. advance 50c. 
be to 34 Ibs. advance 75c. 


BAGS, ge A “er 
25 


BALANCES, SPRING. 


BARS, CROW. 
Pinch or Wedge Point, per cwt.. $8 00 


BASKETS. 


Clothes. 
Small Willow........per doz. 10 00 
Medium “ = 50 


eeesecee i3 50 


o 
4 #8 ee eeee e 





Sfeoer 


Board and Paper, up to x4”.. 
"Thicker, 21 8c per lb. 


|\Galoanised Iron. 





1 bu. 1} bu. 
Per doz.....seeeee+- $19 50 21 50 


| BEATERS. 


Per doz. 
No. 17 Tinned Spring Wire...$ 1 10 


No. 18 Spring ed. 1 40 
No. 10 =... 1 io 


Per doz. 
50 Imp. Dover sebeichaced $1 10 
102 tinned... 1 35 
150 “ hotel. . 2 10 
10 Heavy hotel tinned.. 2 10 
ew = ~~ ee FS 
= 3 60 
18 4 50 


No. 
No. 
No. 
No. 
No. 
No. 
No. 


“ “ “ 


BELLOWS. 


Blacksmiths’ 
Hand. 


8 9 10 12 
Per doz. .$8 00 900 1000 12 75 
Moulders’. 


12-inch 


00 |Call. 


Bro 
Cow. 


3-inch Nickeled Ro Bell, 


Kentucky 


Door. 


New Departure Automatic. . 
aay 
-in. Old Copper Bell 
-in. Old Copper Bell, fancy. 
3 -in. Nickeled Steel Bell. . .. 
3}-in. Nickeled Steel Bell. 
Hand. 


Hand Bells, hed 
White =o amy 


Miscellaneous. 
Church and School, steel alloys... 


Parm, Ibs... 40 75 
Each ‘$2 25 3 oo 4 00 
BEVELS, TEE 


Stentey’ 8, rosewood handle, new 
Nets 


Auger. 


Jenning’s Pattern 
Ford’s Car and Machine. 


50&5 
: Smal ‘list, ‘$22 00. 25 


Countersink. 
Ee 38 18 Wheeler’ @. 


Standard Double Cut.......--: 25 
Pattern doz. $0 50 


No. 7 Common.....« 
No. 1 Triumph.....+ 

















